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Sparks 


‘Stop, Look, Listen’ 
Eyeful of Chrysler Units 
Buick’s Bottom Dollar 
Bathrick Bows at Pontiac 
Chevrolet’s ‘Quickie’ 


- <r 


By 
Chris Sinsabaugh 








nl a abla 


!ATOP, Look and Listen,” 
| Odrummed into our conscious- 
ness by the railroads, applies just 
as well to the automobile preview 
circuit which is followed at this 
time of the year by the small army 
of automobile editors—the Paul 
Prys and the Peeping Toms. Like 
busy bees we swarm down on each 
of the car plants; “we stop, we 
lok and we listen,” but the heck 
of it is that, although we have seen 
the new stuff, we can only look 
and listen, for in most cases it is 
verboten to write anything but 
generalities until the release is 
given. 
* ca * 


THATS THE WAY it was the 
past week. The circuit took in all 
the Chrysler units at one peek on 
Tuesday; Buick on Wednesday, 
Pontiac on Thursday, winding up 
with Chevrolet on Friday, the last 
named consisting of a “reception” 
» at the Statler in the late afternoon 
_ Without any of the new cars 
» shown. 

; * * ® 


IN CHRONOLOGICAL order 
this conductor as a sorta society 
)editor for this particular column 
— record the activities of the 
week, starting with Chrysler. 


As was done last year, the cor- 
)Poration made it a jackpot by 
| showing simultaneously the Plym- 
» outh, Dodge, Chrysler and De Soto 
‘lines, holding the party in the 
/ executive building at the Highland 

Park plant. Activities started with 
& luncheon served in the corridor 
splitting the offices of the brass 
hattery on the fourth floor. Of 
‘course, there were speeches follow- 
Ing the feed, but they weren’t hard 
to take because they were so dif- 
‘ferent from the run-of-the-mill 
talks we usually hear at previews. 
| They were delightfully informal, 
|Making the listeners feel like old 
‘friends of those talking. A vanDer- 

interlocurated in a witty way; 
5. E. Hutchinson was at his best 
but his breezy style purged his talk 
| of the financial facts he handed out 


‘the latter were easily under- 
stood. 


* * * 


THIS SAME reaction applied to 
the engineering talk of Fred Zeder, 
specially when he drew the ana- 
OGY between the human frame 
;8nd the modern automobile—so 


} (See SPARKS, Page 19, Col. 4) 
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Cooperatively by 
Car, Lamp Makers 


Features Include Better 
Illumination, Longer 
Sustained Life 


DETROIT. — Sealed-Beam 
headlamps, which have been 
discussed more or less quietly 
for the past few weeks, were 
officially introduced Aug. 24. 


These lamps, which will be stan- 
dard equipment on every car in 
the industry with the exception of 
Willys and Graham models, offer 
as their chief assets increased il- 
lumination under better controlled, 
simple operation and sustained ef- 
ficiency. 

The new lamp is the production 
of cooperative research and engi- 
neering by the automotive industry 
and the lamp and lens manufac- 
turers of the country. Its chief 
difference from lights of the past is 
that the lens, light source and re- 
flector are sealed into a single unit. 
This is claimed to reduce deteriora- 
tion and make for longer life with 
higher efficiency throughout its life. 

The idea of cooperating on the 
development of a new and better 
headlamp was first suggested by the 
Automotive Safety Foundation when 
studies revealed that, while only 
one-third of the driving is done at 
night, almost two-thirds of the ac- 
cidents occur during night driving. 
Most of these have been attributed 
to bad visibility, over-driving the 
range of the headlamps and the 
glare. 

With these points in mind engi- 
neers, working in cooperation, de- 
signed a lamp which would provide 
a greater volume of light than pre- 
vious lamps. Candlepower in the 
new Sealed Beam lamp has been 
stepped up from the average of 32- 
candle power in most lamps of the 
past to 50-candlepower. The Amer- 
ican Assn. of Motor Vehicle Com- 
missioners, who worked in cooper- 

(Continued on Page 8, Col. 3) 








FOUR-DOOR SEDAN in the 1940 Willys line has increased room for passen- 
gers, greatly 7 | appointments and comes with or without running boards 


at the option o 


the purchaser. The sedan in this picture is a deluxe model. 





280.260 Cars, Trucks Sold 
In July, Only 7% Under June 


NEW YORK. — A better July 
market than had been expected 
brought the seven-month total of 
U. S. motor vehicle retail sales to 
1,966,767, a gain of almost 44 per- 
cent over the corresponding period 
last year, the Automobile Manufac- 
turers Assn. reports. 

Included were 1,649,456 passenger 
cars and 317,311 trucks. Cars were 
about 47 percent in advance of last 
year and trucks 30 perccent ahead. 

The July total of 280,260 retail 
sales was 47 percent over July, 1938. 
Good demand brought a distribution 
of 229,220 passenger cars, or 49 per- 
cent more than in July last year. 
Truck sales of 51,040 units were 
reported, representing an advance 
of 39 percent. 

The seasonal decline from June 
to July was 7 per cent, same as that 
from May to June, whereas in some 
years a rapid tapering off of sales 
has been experienced at this point 
in the summer. 

July also represented the ninth 
consecutive month during which 
both car and truck sales have 
been ahead of the corresponding 


Record Driveaway Is Set 
For Nash Dealer Conclave 


CHICAGO. — Opening the biggest 
sales convention in the history of 
Nash, 2,800 distributors, dealers and 
salesmen from all over the country 
are converging on Chicago for the 
1940 model introduction to be held 
here today and Tuesday. 

W. A. Blees, general sales man- 
ager, said field stocks of 1939 cars 
are so low that they average only 
one car per dealer nationally. 

Twenty-one special trains, chart- 
ered airplanes, and a stream of au- 
tomobiles are bringing to Chicago 
the largest automobile sales conven- 
tion ever to be held here. Head- 
quarters are the Stevens Hotel 
where elaborate plans have been 
made to put over the biggest new 
model introduction that the indus- 
try has seen in years, said Blees. 


Although official announcement of 
the 1940 model will not be made to 


the public until the latter part of 
September, dealers will be com- 
pletely stocked with cars. Produc- 
tion lines at the Kenosha plant are 
working on a five-day schedule. 
About 3,000 units have been manu- 
factured up to Saturday to supply 
dealers and salesmen with cars so 
they can start their 1940 car year 
without delay next month. 

Monday, opening day of the con- 
vention, will be devoted to unveiling 
of the 1940 Nash cars. 

More than a dozen new features 
of the new models and a greatly 
enlarged merchandising program to 
sell the American public will be 
revealed to the distributors, dealers 
and salesmen at the two-day con- 
vention. 

New safety feature of the 1940 
Nash is “Hi-Test” safety plate glass, 
which improves driving safety and 

(See NASH, Page 19, Col. 4) 


month of the previous year. Pas- 
senger cars were further ahead of 
last year than in any month except 
June, while trucks made a better 
comparative showing last month 
than in any period since the start 
of the present climb. 


Parts Plant Strife 
Seen a Threat to 


1940-Car Output 


DETROIT.— With the labor 
situation in automotive plants quiet 
here last week, the only threat to 
smooth production on 1940 models 
centered about disturbances in 
some of the leading parts plants. 

These disturbances, which were 
outside the Detroit area, affected 
the plants of the Warner Gear Co. 
and Borg-Warner, in the Chicago 
area, causing some delay in Stude- 
baker production this week. 


Many of the manufacturers in 
Detroit also obtain transmission 
and clutch assemblies from these 
plants, and a continuation of 
trouble at that point might delay 
production here. 


To date, however, the produc- 
tion pace in automobile plants has 
not been stepped up to a point 
where any shortage of materials 
has been suffered and it is hoped 
that before schedules are stepped 
up that troubles in the parts plants 
will have been settled. 


Meanwhile, the National Labor 
Relations Board is continuing with 
plant elections in this area in an 
effort to determine which faction 
of the United Automobile Workers 
(CIO or AFL) shall be recognized 
as the proper bargaining agency 
with whom employers should deal. 
To date the preponderance of 
voting has been in favor of the 
CIO rather than the AFL, the CIO 
having captured the elections by 
wide margins at Packard, Murray 
Body and Bundy Tubing. No elec- 
tions have been scheduled as yet 
in General Motors plants, but 
elections will be held soon in 
Briggs and Chrysler plants. 


WILLYS ANNOUNCES 1940 MODELS 


Industry Adopts New Sealed Beam Headlights 


Unit Is Develope 


Three New Cars 
Added to Line; 
Engine Improved 


Streamlining Is Enhanced 
on Low-Price Models; 


Room Increased 


TOLEDO. — Presenting 
new styling along with num- 
erous improvements, the 1940 
low-priced Willys line was 
announced Saturday. New 
cars include a four-door sedan, a 


coupe and a station wagon in both 
Speedway and deluxe models. 


The new Willys has a dashing 
appearance. Its lines flow smooth- 
ly from the deep-skirted stream- 
lined front fenders to the well- 
styled trunk at the rear. 


Headlights are moulded into the 
contour of the fenders. Cat walk 
louvres in the skirt of the hood 
and in the engine bonnet accen- 
tuate the streamlining. 

From front to back the new 
Willys body is trimmed with a 
belt line chrome strip which great- 
ly enhances the appearance of the 
car as a whole. 

Willys is offering all models 
without running boards but is giv- 
ing the purchaser the option of 
running boards at an extra charge. 
All Speedway sedans have a flat 
baggage compartment and all de- 
luxe models have a trunk lid on 
the rear deck door. 

Bodies of the sedan and coupe 
will be of all-steel unit-weld con- 
struction, reinforced for safety. 

Scientific engineering of the new 
models has given the Willys much 
more comfortable interior accom- 
modations without increasing the 
weight of the car. 

The frame of the front seat is of 
tubular construction with an en- 
tirely new type of silent comfort 
springing. It is by far the most 
comfortable front seat ever in- 
stalled in a Willys car and has the 
advantage of mountings which 
leave added foot room for passen- 
gers in the rear compartment and 

(Continued on Page 10, Col. 2) 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 


1939 
Pos. 


1—376,398 
2—292,068 
3—226,464 
4— 124,543 
5—122,657 
6— 93,162 
I— 83,754 
8— 43,025 
9— 42,598 Stude. 
10— 38,001 Merc. 


Total All Makes: 
1,610,598 1,104,159 


Make 
Chev. 
Ford 
Plym. 
Dodge 
Buick 
Pontiac 
Olds. 


Chrys. 


271,680— 1 
230,331— 2 
156,742— 3 
62,174— 5 
92,008— 4 
57,062— 6 
53,905— 7 
28,704— 9 
20,026—12 


For complete standings of all 
makes, see Page 11, this issue 











Business Heade 


Cites Automobile Industry 
Prospects as Vital Point 


Special to Automotive News 

WASHINGTON.—Citing the fact | 
that the automobile industry is 
about to enter upon its new manu- 
facturing schedules, and that pros- 
pects are bright for that vital indus- 
try, the United States chamber of 
commerce has completed a survey 
of the entire current business and 
industrial situation which reaches 
the conclusion that “an early and 
substantial start has been made for 
a rise in activity in the fall months.” 

Highlights of the Chamber’s sur- 
vey follow: 


“With reasonable freedom from 
adverse influences from outside, the 
indices this fall, should overcome 
much of the margin still remaining 
under the indices for 1936-’37. 

“In August a year ago there was 
improvement under way from the 
June low-point of the 1937-’38 de- 
pression. 

“The acceleration this year is at a 
much more rapid rate, and it ex- 
tends more generally to all parts of 
the country. In five of the Federal 
Reserve districts, the volume of 
business now is farther ahead of 
the corresponding period of last 
year than was the case in any pre- 


| ceding month this year. In the oth- 


ers, the volume has recently been 
ranging up to 13 percent over the 
level of last year. The smallest per- 
centages of increase are in the West. 
In only one district is the current 
level down to the level of last year. 

“There is much the same story in 
the data which can be had as to 
cities. It seems clear that the vol- 
ume of business going forward in 
at least 209 cities out of a list of 
274 is iarger than at the same point 
in 1938. 


“Most fields of industry either 
have recently improved their posi- 
tion or see reasons for expecting 
early upturns. 

“So far this year there have been 
gains of 22 percent in imports of 
crude materials and 25 percent in 
imports of semi-manufactures over 
the figures for the corresponding 
portion of 1938. 

“Perhaps the best indicator for 
the coming months is to be found 
in the evidence now beginning to 
appear of plans for raising new 
capital. Besides, August has seen 


the first upturn in many months 
in the aggregate amount of business 
loans made by banks.” 





CHRYSLER CORP. unveiled its full line of 1910 cars—Plymouth, Dodge, De 
Soto and Chrysler—at newspaper party last week in Detroit. Attendees in- 
cluded, left to right, Ray Miller, of Paul Block Associates; Dan Eddins, presi- 
dent of Plymouth; William Mattimore, of Look magazine, and L. A. Moehring, 


comptroller of Chrysler Corp. 





FORREST AKERS, vice-president in charge of sales for Dodge, left, discusses 
things with W. S. Walesby, of Detroit Times, and Ernest Roescher, of St. Louis 


Globe Democrat. 





N DRAPER, of New York Sun, left, chats with Byron c. Foy, president 
of De Soto, at Chrysler Corp. preview. In background are Chris Sinsabaugh, 


editor of Automotive News, and Cory Adams, 


of New York World-Telegram. 





LEFT TO RIGHT 


ard McLennon, vice-president of Graduate Group, 


dent of Chrysler Corp. 


(back to camera), George Hammer, 


of Cue magazine; How- 


and Joe Fields, vice-presi- 





EFT TO BRIGHT, Harry Anderso 
estate manager of Chrysler Sales 
and Thompson. 


, of Branham and Co.; Arthur Tongue, ad- 
“divisions, and William Ewald, of Lorenzen 


| in 1937. 
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d for Good Autumn, C. of C. Finds 





Chrysler Fetes Press . . . 






Chrysler Spends 
$15,000,000 on Its 
Retooling for 40 


DETROIT.—In presenting its new 
lines of Plymouth, Dodge, De Soto 
and Chrysler cars to about 350 
newspapermen here this week, K. 
T. Keller, president of Chrysler 
Corp., said that the corporation’s 
attitude toward the future could 
best be judged by the fact that ex- 
penditures for jigs, tools and dies 
for its new cars this year ran to 
better than $15,000,000. A similar 
outed, Walch tecamae eo oar | TOP HOST at the press preview of Chrysler Corp. cars last week in Detroit 
total to about $30,000,000 | was K. T. Keller, president of Chrysler Corp., left. In the center is Gene 

eee Zimmer, of the Newark News, and at right is Charles Marvin, of Noll, Roth- 

Keller paid tribute to the industry | enburg and Jann. 
as a whole for the part that it has | 
played and can play in influencing | 
national prosperity. He said that 
Chrysler has always felt that the 
way to build business was to go 
out and sell the products of business 
and to do this aggressively. For 
this reason, he declared, all Chrys- 
ler sales divisions are being 
strengthened this year in order to 
realize a profit from the investment 
= made in better products to 
sell. 


Fred M. Zeder, vice-chairman of 
the board, discussed the engineer- 
ing principles which have been em- 
bodied in the 1940 cars, stating that 
the airflow principle of carrying the 
passengers between the axles rather 
than over them has provided a bet- 
ter riding for the coming year than 
has been possible in the past. 


Summing up the achievements of 
the corporation in the last 15 years, 
B. E. Hutchinson, chairman of the 
finance committee, stated that the 
corporation now has a reserve capi- 
tal of $103,000,000, with its obliga- 
tions amounting to only a few 
current unpaid bills. From small | 
plants with offices over the work- 
shops in 1924, Hutchinson said, the 
Chrysler Corp. now boasts a series 
of modern shops and office build- | 
ings, engineering laboratories and) rrr TO RIGHT, Phil Hampson, of Chicago Tribune; Wally Bates, of Chi- 


test plants which represent an in- | cago Tribune, and A. vanDerZee, vice-president of Chrysler Corp. 
vestment or an expenditure of bet- 


ter than $180,000,000. Recently, he 
said, the corporation had allotted an 
additional $3,000,000 for engineering 
research. 


July Car Sales 
Show59 Pct. Rise 
In Kansas City 


KANSAS CITY.—Registration fig- 
ures here show that new car sales 
for July were 59 percent over last 
year with commercial car figures 
showing a gain of 34 percent. 

Figures show 1,233 new car sales 
for July this year against 797 for 
1938. The commercial car figures 
show 154 units this year against 117 
last. But the gain is not all confined 
to July for the figures so far this 
year show 9,856 new car sales up to 
Aug. 1, against 7,825 for the same 
period last year. The commercial 
car sales were 1,302 units this year 
against 971 last year. 

While farm prices are not what 
they should be, bumper crops in the 
middlewest are bringing a degree of 
prosperity to the Kansas City trade 
territory that has not been enjoyed 
for several years. This, motor car 
dealers predict, will be reflected in 
fall sales. While the entrance of new 
models on the market will tend to 
slow down sales for the next few 
weeks, dealers generally believe that 
this tendency will not be as strong 
as in years past. In fact, there is a 
new spirit of optimism among deal- 
ers and distributors here. 








AMONG ATTENDEES at the Chrysler preview were, left to right, L. L. 
Parker, of Boy Scout magazine; Fred Zeder, vice-chairman of Chrysler Corp. 
board; and J. C. Ely, of Automotive Merchandising. 








CHATTING DURING the Chrysler Corp. preview. At left is B. E. Hutchinson, 
chairman of the finance committee, Chrysler Corp.; and at right is W. E. 
Anderman, publisher of the Detroit Times. 





director 
of sales for Chrysler Sales divisions, left. In center is Leon Pinkson, of San 
Francisco Chronicle, and at right is Harry Malloy, of Cleveland Plain Dealer. 


NEWSPAPER EDITORS discuss 1910 models with C. B. Wilson, 





Slight Dip in July 
BUFFALO, N. Y.—Registrations 
of new cars in Erie county totaled 
1,806 during July, a slight decline 
from 1,931 in June but an increase 
of 48 percent over 1,212 in July, 
1938, the Buffalo Automotive Trade 
Assn., Inc. reports. 

The July, 1937, total was 3,548. 
In the first seven months of this 
year, registrations totaled 14,676, 
an increase of 65 percent over 8,911 
in the corresponding 1938 period. 
The seven-month total was 22,489 








OTHER PREVIEWERS included, left to right, Herbert Donohoe, of the New 
Yorker magazine; Russell Lewis, of Conde Nast publications; H. M. Rowland, 
of De Soto, and Don Lawder, of the New Yorker. a 


Bantam’s Sales Show 


12 Pet. Gain in Aug. 
BUTLER, Pa. — Bantam’s do- 
mestic sales for the first 20 days in 
August were 12 percent ahead of the 





corresponding period in July, ac- 
cording to R. S. Evans, president. 
July was the biggest month of the 
year for Bantam, Evans said, with 
the present trend indicating that 
August will set a new record. 
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ist of Exhibitors Growing 
For 40th Anniversary Event 










NEW yYORK.—For the first time 
i» its inception in 1900, the 
«tional Automobile Show at 
and Central Palace will have a 
ynday opening and a Sunday clos- 
Moreover, the exhibition will 
held three weeks earlier than 
year’s display, the dates be- 
Oct. 15-22. 

the New York World's Fair will 
in progress during that period, 
ind it is expected that many out- 
town visitors will take advan- 
.e of this opportunity to at- 
nd both the show and the fair. 
Work on the display is progress- 
ig rapidly and the list of ex- 
Po ———————— 


Columbus Show 
Out This Year, 


Dealers Decide 


COLUMBUS, O.—It is the over- 
Shlming consensus of opinion 
mong Columbus Automobile 
ade Assn. members that the or- 
anization should not stage an 
wtomobile show this fall. The 
‘eling was so strong against a 
‘iow that it was not necessary to 
iut the question to a vote, it is 
*xported. 

It was agreed that, in view of 
decision reached at a recent 
Sweting, all members should re- 
from participating in any 
Satside promotional schemes , to 
age an automobile show in Co- 
nbus. 

















TRYING OUT the 1910 Buicks were, 
Kudner agency’s New York office; Sam 


> AMONG LISTENERS to talks during the Buick preview were, left to right, 
jeorge M. 
(ollier’s, and Bud Schirmer, 
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hibitors is growing for the 40th 
anniversary show. 


Passenger cars will be shown on 
the first and second floors of the 
Palace, and the third floor will be 
occupied by exhibits of light 
trucks, accessories, parts, shop 
equipment, diesel engines and 
safety displays. 

Many of the exhibits will be 
dramatized and in action, affording 
the visitor an opportunity to learn 
how the important parts of a car 
function. 


The show committee, consisting 
of Byron C. Foy, chairman; Rich- 
ard H. Grant, Paul G. Hoffman 
and Show Manager Alfred Reeves, 
has planned an appropriate dec- 
orative setting for the event 
which, as heretofore, will be un- 
i the auspices of the Automo- 
| 
| 





bile Manufacturers Assn. 





Reich Rushes Completion 


Of ‘People’s Car’ Plant 

WASHINGTON. — Construction 
of the automobile plant at Fallers- 
leben, Germany, which is to pro- 
duce the new German “People’s 
Car” or Volkswagen, is rapidly 
nearing completion, according to a 
trade report to the U. S. depart- 
ment of commerce. 

First deliveries are expected to 
be made in 1940, when production 
of 100,000 cars is scheduled. This 
production figure will be aug- 
mented from year to year, accord- 
ing to present plans, with 200,000 
units scheduled for 1941 and 250,- 
000 units in 1942. Factory price of 
| the car will be about $395. 






Slocum, publisher of Automotive News; Tom Beck, publisher of 
Detroit manager for Crowell-Collier Pub. 


Co. 





left to right, Frank Chance, of Arthur 
enee, aus of Kudner’s N. Y. office; W. 


Block, of Toledo Blade, and R. M. Cleveland, of New York Times. 


SIST OF THE STORY is — 
‘ith Douglas D. Martin, managing e 





. Frank Webb, Buick publicity man, 





left, chats 
ditor of the Detroit Free Press, and Andrew 
bernhardt, city editor of Free Press, at Buick’s newspaper party. 









Buick to Spend 
$200,000,000 in 
°40-Model Year 


F LIN T.—Buick has an initial 
stake of $40,000,000 in the 1940 
automobile market and will prime 
the economic pump during the 
coming manufacturing season to 
the tune of over two hundred mil- 
lions, Harlow H. Curtice, president 
and general manager, told more 
than 300 newspaper, magazine and 
radio men here last week at a pre- 
view of 1940 models. 


The improved and more exten- 
sive line of cars, with which Buick 
will go to market in 1940, was 
given its world premiere at the 
press session, which launches the 
annual pre-season activity of the 
nationwide Buick organization and 
precedes formal announcement of 
the new cars. 


Outlining an aggressive manu- 


| facturing program for the coming 
| year, in which it is expected Buick 


will exceed last year by at least 
20 percent, Curtice described the 
new cars as “beyond any question 
the most marketable we have ever 
had to offer.” 

Two Models Added 


He discussed widespread im- 
provements in body and chassis 
design and an exhaustive testing 
program carried on by engineers 
in connection with the develop- 
ment of the new cars. At the same 
time he announced that two en- 
tirely new groups of cars have 
been added for next year, as a re- 
sult of which this manufacturer 
now blankets the market more 
completely above the low-price 
field. 

“We are launched upon what I 
confidently believe will be the big- 
gest year in Buick history,” Cur- 


tice said. “We have set our sights | 


on a 1940 output of 240,000 cars, 
domestic, representing an increase 
of 20 percent over 1939 and a new 
high in the current phase of Buick 
expansion. 

“Between now and the first of 
the year there is scheduled for 
production a total of 100,000 Buick 
cars, by far the biggest fall out- 
put in our history. We have at this 
time an initial investment in the 
1940 automobile market in excess 
of $40,000,000, representing com- 
mitments for production materials, 
supplies and wages for the next 
60 days, and including the outlay 
of more than $8,000,000 for plant 
changes, new machinery, retooling 
and the like, incident to the de- 
velopment of the new cars. 

Optimistic on Future 

“On the basis of our manufac- 
turing index it is estimated that 
Buick disbursements for all pur- 
poses during the 1940 model sea- 
son will approximate $200,000,000, 
which may be considered typical 
of the automobile industry’s con- 


tribution to the national economy.” | 


Curtice was optimistic concern- 
ing the general business outlook, 


expressing the belief that contin- | 


ued improvement may be expected. 
Buick manufactured and _ sold 
more than 208,000 cars during the 
1939 model run, representing a 
substantial increase over 1938. 





Steel Operations 
Reach New High 
Since Fall of °37 


YOUNGSTOWN, O. - 
steel industry’s operating rate up 1% 
points to 63'2 percent of capacity 
a new high since the fall of 1937 
current and prospective business 
seemingly assures sustained activi- 


ties in the greater Youngstown area | 


into the fourth quarter. 

Demand is improving, operators 
report. Recovery in steelmaking 
the last 90 days, they add, has been 
so sharp as to suggest a leveling off 
in the near future, or at least a slow- 
er rate of improvement. 

Viewing only the remainder of 
this year and neglecting the possi- 
bility that European developments 
might disrupt affairs at home, pros- 
pects for industrial production ap- 
pear moderately good, it was re- 
vealed by major operators in this 
district. 





| mobile 
With the | 


| sales 
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MORE THAN 350 newspapermen attended the preview of 1910 Buicks last 
Wednesday in Flint. Host was Harlow H. Curtice, president of Buick, center, 
flanked on the left by Fred Healy, of Curtis Pub. Co., and on the right by 


Babe Meigs, of Chicago American. 





AUTOMOBILE EDITORS chat with W. F. Huffstader, general sales manager 
of Buick. Left to right, R. J. O’Toole, of Portland Oregonian; Huffstader; Leon 


J. 


Pinkson, of San Francisco Chronicle; and Dudley M. Brown, Seattle Times. 





VETERAN EDITORS, Will R. 


MacDonald of Detroit Free Press (left) and 


Jim Sullivan of Boston Globe (center), chat with Al Belfie, Buick’s merchan- 


dising manager. 





NASFC Conclave to Ponder 
Early Model Introductions 


Special to Automotive News 

CHICAGO.—Effects of early 
model introductions upon fall and 
midwinter business, reports on 
field inventories of new and used 
cars, manufacturer and dealer re- 
actions on financing problems and 
other subjects related to the auto- 
industry, will be a _ high- 
light of the 16th annual conven- 
tion to be held under auspices of 
the National Assn. of Sales Fi- 
nance Companies at the Hotel 
Pennsylvania, New York, Sept. 14- 
15. 

A. D. Weller, president of the 
NASFC, stressed the fact that all 
finance men regardless of 
association affiliations have been 
invited to the meetings. 

Other subjects of interest to 
automobile men, it is announced by 
John W. Darr, of Commercial In- 
vestment Trust, Inc., chairman of 
the program committee, will in- 
clude standard terms, down pay- 
ments and maturities considered 
safe in sales financing, bank activ- 
ity in the field of consumer credit, 
interest rates, and the outlook for 


business in 1940 and future years. 

Interest rates will be analyzed 
from the standpoint of whether the 
trend appears upward, further 
downward or static. Bank activity 
in retail sales financing will be ap- 
proached from the angle of 
whether it is to be considered a 
temporary expedient or a perma- 
nent development. 


Chevrolet to Start 


Production This Week 


DETROIT.—At Chevrolet’s 
press reception Friday after- 
noon at the Hotel Statler here, 
M. E. Coyle, general manager of 
Chevrolet, announced that 
Chevrolet’s production has been 


held up by bodies and, as a re- 


sult, the 1940 line will not be 
announced until the New York 
show Oct. 15. 

Chevrolet will start building 
1940 models this week at a rate 
of 5,000 cars per day, Coyle said, 
and expects to turn out 200,000 
cars and 6,000 trucks by Jan. 1. 
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Coercive Competition 


P to now the representatives of the press who have 

covered the preview circuit of the automotive industry 
have seen the majority of the offerings for 1940. While there 
is nothing that could be termed radical or startling in the 
new lines, there is a freshness of design and many hidden 
improvements in both performance and riding comfort that 
makes one wonder when, if ever, the ultimate ultimate of 
automobiles will be produced. 

uach year, those of us who have followed the route, have 
come back with the conviction that the changes trom the 
previous year are merely a “‘tace lifting” job. ret, when we 
compare the cars of today witn those ot 10, or even five years 
ago, we realize how wrong we were. Each year these so-called 
minor changes have been added one upon the other until the 
car of today is as different from the car of 10 years ago as 
that car was from the one which preceded by 10 years. 

This fact was brought home to us recently at a Stude- 
baker preview when a car of the vintage of 1929 was placed 
beside one of our present cars—and that car in its time was 
considered a hum-dinger. The people of that day thought so 
too and bought thousands of them at a figure well above 
$1,500 each. Today a better Studebaker sells for $500 less. 

Many of the innovations that we now accept casually in 
our present cars were unknown even to the most far-signted 
engineers of that day. Ten years hence our cars, too, will 
have innovations undreamed of now. The 1940 cars, we feel, 
represent the very best creations that our engineers today 
know how to build. In this we think lies the strength of the 
automobile industry. It holds back nothing that adds to 
progress. It offers the public each year products that are 
changed and improved, not drastically, but constructively, 
so that perhaps a decade of time is needed to make us ap- 
preciate how really rapid is our progress. It has done this 
consistently for the past several years without extra cost, 
but actually at material saving for buyers. 

This record has won for the industry the position of of- 
fering year after year the best dollar value for any product 
on the market. It has made it possible for dealers to sell 
with complete confidence that no other product (except, of 
course, other automobiles) can compete with his offerings 
on a bargain basis. It has been free competition over these 
years which has coerced manufacturers into adopting and 
sticking to this policy of offering always more for less. And 
the result of this coercion is that we have some 30,000,000 
motor vehicles in use here today against 26,500,000 in 1929. 


Where Away? 


ALANCED on the threshold of its 1940 model year a 
natural question in the automotive industry today is: 
“Where away ?” From the fact that Chrysler Corp. this year 
expended close to $15,000,000 for new tools and dies, in all 
probability other makers made relatively the same outlay: 
there seems little question so far as car manufacturers are 
concerned as to their confidence in what the future holds. 
Domestically, the stage seems set for a good selling season 
this fall. Business has held firm all summer, stocks are low 
and there have been signs of fall improvement in business 
outside the automotive industry. But then there is Europe? 
On this score, W. S. Knudsen, president of General Motors, 
said at the Pontiac press preview at Pontiac last week: ‘‘Re- 
gardless of whether we have war, I look forward to the pro- 
duction and sale of 3,000,000 to 3.600,000 motor vehicles an- 
nually for at least the next 10 years.” 
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By GEORGE M. SLOCUM 





OUR FOURTEENTH Quite a little 


BIRTHDAY water 


At the risk of boring some of 
my older readers, I will recall that 
(Durant’s 
who first 
gave full encouragement to my 
idea that there was room for a 
in America’s greatest 
idea to 
Macfadden in New York. He and 
I split a quarter interest in the 
new corporation. The paper began 
coming out five days a week with 
Alex Johnson (author of “Ten and 
editing and Harry Taran- 
tous managing in New York, while 
Walter Boynton edited and G. M.S. 
“Detroit 
Those were the happy 
days! It is hard for me to believe 
that 14 years have passed and we 


it was J. H. Newmark 
Ad Mgr. for 15 years) 


newspaper 
industry. Jake sold the 


Out!”) 


managed the _ so-called 


Bureau.” 


are beginning our fifteenth year. 
so 8 @ 


To forestall 


we now boast in AuToMOTIVE NEws: 

Aug. 24, 1925—First issue printed 
at New York. Tabloid size, ordinary 
newspaper stock, five days per 
week, eo $12 per year. 

May 15, 1929—Reo Motor Car Co. 
instituted million dollar suit against 
Automotive Daily News for stating 
Reo would produce an eight-cylinder 
job which it did within not many 
months after the suit was instituted. 

Aug. 26, 1930—Chris Sinsabaugh 
joined ADN (still published in New 
York), as Detroit editor. 

June 10, 1933—First issue of ADN 
published at Detroit by the Slocum 
Publishing Co. Editions reduced to 
semi-weekly and subscription price 
cut from $12 to $6 per year. 

Nov. 29, 1933 — Silver anniversary 
edition celebrating General Motors’ 
twenty-fifth anniversary published in 
four sections, 144 pages. 

March, 1934—In crisis affecting the 
automotive industry, issued extra 
editions several consecutive days, 
one of which had a press run of 
600,000 copies. 

Oct. 31, 1934—Issued the first Re- 
view and Reference number, com- 
piling for the first time between two 
covers the complete statistics, his- 
tory and who’s who of the industry. 
This annual, now known as _ the 
Almanac, we consider Automotive 
News’ major contribution. 

March 27, 1935—Issued 80-page 
roto section celebrating Studebaker’s 


comeback. 

Jan. 22, 1936—Pontiac 10th Anni- 
versary edition, with 4-color cover 
and 60 pages. 

Oct. 27, 1937—Introduced the Al- 
bum of American Passenger Cars 
showing all makes and models ex- 
hibited at the opening of the New 
York Show. Sold on newsstands at 
25 cents each. 

Dec. 22, 1937—Began publishing of 
exclusive and original Used Car Sell- 
ing prices compared nationally. The 
only weekly used car price table 
published in U. S. A. 

April 22, 1938—Issued ‘‘Automotive 
Leads Again”’ edition in rotogravure. 

June 4, 1938—Dropped word “‘Daily”’ 
from title, combined pink sheet with 
week-end edition and reduced sub- 
scription price to $4 per year. 

February, 1939—Introduced ‘Auto- 
motive Service,’’ a monthly picture 
paper for service men, in_ roto- 
gravure; first edition 40,000 copies. 

(Latest issue 70,000). 

May 10, 1939—Issued Highway De- 
fense edition, which has been _ re- 
printed in seven editions upwards of 
100,000 copies. 

July 1, 1939—Moved to 2751 KE. 
Jefferson Ave., bringing editorial, 
advertising, circulation and all me- 
chanical departments of Slocum Pub- 
lishing Co. under one roof. 

Well, that’s our record of 14 years 
of Service and we'll stand on it! 
Maybe someone else could have 
done better, but that we have not 
tried honestly and faithfully to 
serve, or that we have ever failed 
to be absolutely neutral and inde- 
pendent, we challenge anyone to 
prove from our record. 

AvTOMOTIVE News begins its 15th 
year with more circulation, more 
reader interest and more optimism 
for the future than it has ever had. 
Every person in our organization, 
and there are now upwards of a 
hundred, directly or indirectly em- 
ployed, is proud of our publications 
and proud of the opportunity it 
gives to serve America’s Greatest 
Industry. Let’s clink on it!--G.M.S. 


has 

gone over the 
dam since the first issue of (then) 
Automotive Daily News was print- 
ed on the old Graphic presses in 
New York and rushed out to De- 
troit to be delivered to an expec- 
tant public. That was Aug. 24, 1925! 
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my getting senti- 
mental, maybe it would be just as 
well to give you a brief chronologi- 
cal history of the important events 
in the life of the lusty young child 
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Detroit-the Motor Magnet! 
News Item:—“Detroit—The Automobile Manufacturers Assn. is the 
latest addition to making Detroit literally the motor capitol of the 
world. The National Automobile Dealers Assn. headquarters were 


moved here in 1936. 


The Nash sales and executive offices were 


moved here in 1938. Automotive News, the newspaper of the industry, 
headed the procession of national organizations in recent years, how- 
ever, when it was purchased by the Slocum Publishing Co. and moved 


to Detroit in 1933.” 


In This Corner— 
‘Standings of Cars.....°” 


The views expressed in this column 


are those of our readers. 


Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Standings 

I would like for you to furnish 
me a little information in regard 
to the standing of two cars—Buick 
and Dodge. 

We take Automotive News, but 
have lost several copies, and some 
of the boys have a bet on the 
standing of these two cars. 

We want to know who has led 
the most in 1939 by your weekly 
issue, through Aug. 7, 1939.—C. M. 
Carter, G. L. Hight Motor Co. 
(Chevrolet), Rome, Ga. 

Epitor’s Note: Our records show 
that Dodge did not move into the 
lead until our issue of July 10. 
Since that time Dodge has been 
holding the edge five times and 
Buick twice. 


Authoritative 

We are enclosing stamps. to 
cover mailing us a couple of back 
copies which referred to the Colo- 
rado chain store tax issue. They 
were two successive front page 
stories and we would like to re- 
view them since there has been so 
much publicity in various trade 
papers on this subject. 

We believe your account was the 
most complete and authoritative. 

Would also like copy of the issue 
which carried story from the Bos- 
ton Better Business Bureau in re- 
gard to purchasing used cars.— 
Ernest Burwell, Ernest Burwell, 
Inc., Spartanburg, S. C. 


Error 

In your Aimanac for 1939 on 
page 16, in the breakdown of Cars 
in Operation by Makes, States, and 
Model Years, in the Ford analysis 
for the year 1935, for Texas you re- 
cord 3,696 cars. I am sure that this 
error will be of interest to you. The 











figure should be 36,696. — Eugene : 


Szepesi, director of economic and 


business research, Miller, Franklin © 


& Co., New York City. 


Epitor’s Note: The typographi- 
cal error mentioned is regretted 
by Automotive News. The figure 
should have read 36,696. 


| Coming Events | 


SEPTEMBER 


i 


11-15—Boston. American Chemical So- | 


ciety meeting. 


14-15—New York. National Assn. of | 


Sales Finance Companies annual 
convention. 
14-16—La Crosse, Wis. Wisconsin Auto- 


motive Trade Assn. annual con- 


vention. 
OCTOBER 


4-13—Cleveland. National Machine 
Tool Show. : 

5-15—Paris. International Automobile 
show. F 

9-11—San Francisco. National Assn. of 
Independent Tire Dealers conven- 


tion. 

12-21—London. International Automo- 
‘bile show. ‘ 

14-21—Rochester, N. Y.. Automobile 
show. 

15-21—Indianapolis. Automobile show. 


15-22—Los Angeles. Autompbile show. 
15-22—New York. National Automobile 
show. 
16—New York. Society of Automo- 
tive Engineers annual dinner. 
16-20—Atlantie City. National Safety 
Congress and Exposition. 
21-28—Detroit. Automobile show. 
21-28—Buffalo. Automobile show. 
21-28—Newark. Automobile show. 
21-28—Baltimore. Automobile show. : 
21-28—Pittsburgh.. Automobile show. 
21-28—Milwaukee. Automobile show. 
21-28—Toronto. National Motor Show 
of Canada. 
22-28—St. Louis. Automobile show. — 
23-24—C hie ago. American Truckin 
Assns. annual meeting. ‘1 
25-Nov. 11—Milan, Italy. Automobile 


salon. 
26-Nov. 1—Philadelphia. Automobile 
show. Z oe 
26-27—St. Louis. SAE transpertatio 


meeting. 


: 
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BORA: An Auto Salesman 


ce CLOTH is a “born salesman” that will go to 
work for many of the smart 1940 cars—and for 


the smart dealers* handling those cars! 





; This fine, new, modern fabric created expressly for car 
interiors—is the last word in everything a new-car buy- 


er—or a new-car dealer—could ask of an upholstery 


4 a 
material. 
<e 
in | *The smart thing to do when order- _low across the street who does get 
ing your new 1940 cars is to get _canda cloth is going to have a selling 
canda cloth. For,if you don’t, the fel- — point to which you have no answer! 
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: camel: cloth 


a new type of “Breathing Back” upholstery 


COLLINS & AIKMAN CORPORATION 
200 Madison Avenue New York City 
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Syracuse Plants Boost Output of Parts, Accessories 


September Operations Set 
At Generally High Level 


Special to Automotive News 

SYRACUSE, N. Y.— Production 
of parts and accessories for 1940 
passenger car models is being 
stepped up at Syracuse plants al- 
lied with the automobile industry. 
September operations, generally, 
will be at a high level. 


Owen-Dyneto Corp., subsidiary 





Dodge Launches 
30-City Card of 
Dealer Meetings 


DETROIT. — Extensive prepara- 
tions are being made by the sales 
management of Dodge for field or- 
ganization meetings in 30 key 
cities. The 30 gatherings, in charge 
of regional managers, will be ad- 
dressed by Dodge sales executives 
from Detroit headquarters who 
will review the activities of 1939 
and discuss plans relating to the 
business of the 1940 season. 


Forest H. Akers, Dodge vice- 
president and director of sales, 
covering the Pacific Coast circuit, 
will meet with dealers in San 
Francisco, Los Angeles, Salt Lake 
City, Portland and Spokane. Frank 
J. Timmens, general sales manager 
of Dodge, will speak at dealer 
gatherings of a midwestern cir- 


cuit including Detroit, Chicago, 
Minneapolis, St. Louis, Memphis 
and New Orleans. 

E. J. Poag, assistant general 


sales manager, will be principal 
speaker to Dodge dealer groups in 
New York City, Washington, 
Greensboro, Philadelphia, Boston 
and Buffalo. J. W. Hutchins, as- 
sistant general sales manager, will 
be heard by dealers in Cleveland, 
Pittsburgh, Cincinnati, Atlanta, 
Birmingham and Jacksonville. 


A fifth circuit will be covered by 
D. T. Stanton, director of sales; he 
will preside over Dodge dealer 
meetings in Denver, Omaha, Kan- 
sas City, Wichita, Oklahoma City, 
Dallas and San Antonio. 


The first of the meetings is the 
two-day convention of Dodge deal- 
ers in Detroit, Aug. 29-30; the last 
one will be that at San Antonio, 
Sept. 13. 


At each of the meetings dealers 
will be given opportunity to in- 
spect representative showings of 
the new 1940 Dodge models. 


Fourth Dimension, a regular feature 
by Pete Wemhoff, offers news of auto- 
motive advertising. 


of Electric Auto-Lite Co., is oper- 
ating on a full-time one-shift basis, 
with its improved electric wind- 
shield wiper continuing as_ the 
major item of production. Besides 
windshield wipers, Owen-Dyneto 
is producing starting motors, gen- 
erators and USL electric arc weld- 
ers. 


Brown-Lipe-Chapin plant of the 
General Motors Corp. is gradually 
getting under way on its 1940 pro- 
gram and expects to increase em- 
ployment to a new peak of more 
than 1,000 persons. Brown-Lipe- 
Chapin is making headlamps, tail- 
lights, hub caps, bumper guards, 
steering gears and die castings. 


Rollway Bearing Company, Inc., 
is very busy, due to current de- 
mand for non-friction roller bear- 
ings for industrial purposes, but 
the usual heavy volume of auto- 
mobile business, from Ford and 
other motor car makers, is sched- 
uled for September. 


New Process Gear Corp. reports 
a strong upward trend in business 
and is employing 900 men on full 
time. August releases, however, are 
off about 20 percent compared with 
the corresponding month last year. 
New Process Gear’s output con- 
sists of transmissions, differential 
carrier assemblies and service 
parts. 


Ford Sales Hold 
Gains Over 1938 
During August 


DEARBORN, Mich.—Retail de- 
liveries of Ford and Mercury cars 
for the first 20 days of August ag- 
gregated 25,391 units. This was an 
increase of approximately 25 per- 
cent over the total of Ford sales 
for the same period in 1938, it was 
announced at the Ford Motor 
company’s offices here. 


During the 20-day period Ford 
dealers sold a total of 72,345 used 
cars, the announcement added. 


Schipper Is Advanced 


WASHINGTON. — Appointment of J. 
Edward Schipper as zone supervisor of 
the activities of the American Auto-— 
mobile Assn.’s contest board in the 
Detroit area, was announced here this 
week by T. E. Allen, secretary. Schip- 
per, who succeeds E. Von Hambach, 
during the past two years has been a 
member of the contest board. 


Read trade news of the coach trailer 
industry in AN’s truck section. 


ADVERTISEMENT 


True Story Magazine Leads All Monthlies In New 
Car Buyers Circulation Not Reached By Weeklies 


ral 


Women's 





Source: Fact & Fancy About Magazines Read by New Car Buyers, 1939. 


The figure at the top of each column indicates the pr 
not reached by any of the five major weeklies (ie; Liberty, 


proportion of new car buyer circulation 
SEP, Colliers, Life and Time) 


True Story’s basically different editorial appeal attracts an ex- 


clusive audience that is, generally speaking, 
that of any other major magazine. Remember: 


less duplicated than 
It takes all kinds of 


folks to make a new car market - - - and it takes all kinds of magazines 


to reach them! To see how 


analysis of new car buyers’ reading habits, 


Reporter” column on Page 10. 


you can get a copy of this scientific 


read “The Inquiring 





Pontiac Press Previewers . . . 





PONTIAC PREVIEWS its 1910 models for newspapermen at Pontiac last 
week. Snapped during party, left to right, Harry Klingler, general manager of 
Pontiac; Clay Herbst, of American Weekly; Tom Wade, Curtis Publishing Co., 


and Bud Berend, Admanager of Pontiac. 





OTHER PREVIEWERS included, left to right, Phil Hampsen of Chicago 
A. Berend, Pontiac’s admanager; Lou Dibble of Standard Statis- 


Tribune; 


F. 
tics; Athel Denham, of Denham and Co., and William S. Knudsen, president 


of General Motors. 


SF 





F. A. 


BEREND, advertising manager of Pontiac, addresses newspapermen 


while Cap. Kimball, assistant admanager, and Jim Lynch, entertainer, look on. 


Pontiac to Offer 4 Lines 


For ’40, Klingler Tells Press 


PONTIAC. — With the announce- 
ment that Pontiac will offer four 
new lines of cars for 1940—including 
17 models in all—H. J. Klingler, 
general manager of Pontiac Motors, 
told a group of newspapermen gath- 
ered at the Pontiac preview Thurs- 
day that he expects the coming year 
to prove one of the greatest in 
Pontiac history. 

In support of this, Klingler un- 
veiled four new cars that take 
Pontiac into a wider market, includ- 
ing a new, low-priced six, and a new 
luxury eight. 

“Pontiac was induced to inaugu- 
rate this broad program,” Klingler 
said, “because of two things — an 





D. U. BATHRICK, Pontiac’s general 
sales manager, speaking at press pre- 
view in Pontiae last week. 


increased interest in Pontiac cars, 
as evidenced by a 45 percent in- 
crease in business in 1939, plus a 
stronger dealer organization 
throughout the nation.” 

Basing his estimates on the new 
volume leader and the new style 
creation, plus two other lines of 
ears of more familiar character- 
istics, he predicted the sale of 175,- 
000 cars for Pontiac during the 1940 
model year. This will be an increase 
of 20 percent over 1939 and 75 per- 
cent over 1938. 

Although time did not permit a 
trip through the plant, Klingler 
pointed out that several important 
manufacturing improvements have 
been made. Most noteworthy among 
them, he said, is a new and longer 
final assembly line, which it is 
claimed embodies many progressive 
and up-to-date features including 
improved working conditions for 
the men, better tools, better light, 
more room and greater accessibility 
on the line. 

With the announcement date for 
the new cars still several weeks 
away, Klingler said that there will 
be fewer unsold 1939 models and 
fewer used cars in the hands of 
dealers than ever before in the his- 
tory of the company. 





Frank E. Morgan 


WAUSAU, Wis.—Frank E. Morgan, 
71, former local automobile dealer and 
one of the organizers of the Wiscon- 
sin Automobile Dealers Assn., died 
Aug. 18 in a local hospital. Mr. Mor- 
gan, who was engaged in the auto- 
mobile business here for more than 
20 years, served the automobile deal 
ers’ association as president during its 


early years. 








Pontiae’s Sales 
Continue Strong 


In Early August 


PONTIAC.—Continued good 
business was reflected in the first 
10 day August retail deliveries of 
new Pontiac cars and used cars 
all over the country, according to 
D. U. Bathrick, general sales 
manager. 

Deliveries of new Pontiacs were 
2,907 for the 10 days, a gain of 
52.3 percent over the same period 
of 1938. A seasonal drop of 13 per- 
cent was registered over the first 
10 day period of July. Inventories 
of new cars were at a new low 
point for this time of year, Bath- 
rick said. 

Used car sales were equally good 
with 9,142 for the 10 day period, 
an actual gain of 7.5 percent over 
the first 10 days of July and a 
gain of 34.6 percent over the first 
10 days of August, 1938. Inven- 
tories of used cars indicate that 
dealers have a supply of 25.6 days 
on hand. 


NADA Appoints 
Dyke Cullum in 


Washington Post 


DETROIT. — Appointment of 
Dyke Cullum as Washington rep- 
resentative of the National Auto- 
mobile Dealers Assn. was an- 
nounced today by Walter E. Blan- 
chard, manager. 

Cullum brings to his work a 
practical background based on 
many years’ experience as an auto- 
mobile dealer and in motor car 
financing in Texas. 

After disposing of these enter- 
prises, he became affiliated with 
the Federal Trade Commission 
during its one year investigation 
of the automobile industry in the 
capacity of Automotive Consultant. 


Ford’s Memphis Plant 


Notes Big Output Gain 
MEMPHIS. —A 92.6 percent in- 
crease in sales at the Memphis 
Ford plant during June and July 
over the same period in 1938, is 
reported by J. K. Lester, branch 
manager. 

Lester said the plant, which is 
closed temporarily while making 
ready for 1940 models, has had a 
70 percent better production dur- 
ing the first seven months of 1939 
than over the same period 1938. 
Since last October the plant has 


been turning out between 200 and | 


250 cars per day. The plant is ex- 


pected to be closed only three or ~ 


four weeks. 
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SAVES “4 TON 


WITH NICKEL ALLOY STEEL © 


From skyways to highways—the : 
airplane principles of light weight | 
design and high strength materials ~ 





guided the development of new 


“Aerovan” heavy duty trailers re- | 


cently marketed by the Fruehauf 
Trailer Co., Detroit, Mich. Prin- 
cipal objective in this new trans- 
portation unit is reduction of dead- 
weight with a consequent increase 
in useful payload. This has been 
achieved by utilizing high tensile, 
low-alloy steel forms for struc- 
tural framing. One of the well- 
known materials in this family 1s 
a high strength alloy steel contain- 
ing Nickel. In addition to framing, 
weight is economized by using 
Nicral aluminum alloy sheets for 
panelling. These light weight pan- 
els contain Nickel and other alloys. 
Savings run from 1500 pounds up- 
ward, depending 
upon trailer sizes. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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oo SE OE as a Prophet... but P’ve Got 


DVver 





it ee ——— one NIE ea 7 a Hunch that the Chrysler 


hat 
lays 


Corporation is Going to 


Cen | __\ Spring a Great New 
ae i WA sonia % De Soto in 1940! 


rep- 
uto- 


an- 
lan- 

on THERE HAVE BEEN prenty oF ve soto 
a RUMORS! Every car comes in for its full share of 
one. gossip when the time for new models rolls around. I 
rs take most of it with a grain of salt. But there’s one 
‘he thing that makes the De Soto gossip different. 


ant. 


i HAD HEARD THEY’D BEEN EXPANDING! 


DS LL A AISI hE AAA RRR i ms 


| in And that was no idle chatter. For I knew the Chry- 
July sler Corporation had invested millions to give De Soto 
lh a modern new plant. I understood it was set up to 
is produce cars at the rate of one a minute, or, in other 
aa words, in big volume. 

1939 

938. 


has § 


om THEN | SAW THINGS wits my own eves: 


ex- | wot rr ay? I went over to Detroit and saw DeSoto’s factory. I 
or 9 Z : . * 
was amazed when I saw the size of it. 


‘ There’s no longer any doubt in my mind 
iA  * that big things are afoot at De Soto. 


N| I'VE GOT GOOD REASON TO SAY... 
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New Sealed Beam Headlights Adopted by Industry 


——————— 


Da 
E 





Unit Is Developed 
Co-operatively by | 
Car, Lamp Makers Pa ye 


(Continued from Page 1) 


ation with the engineers, have ap- 
proved this increase in light power. 

On the other hand, there is still 
some question whether commission- 
ers in states where headlamp can- 
dlepower is prescribed by law, could 
give such approval. There is a gen- 
eral confidence, however, that the 
improvement in the lamps them- 
selver will win this approval and 
modification of laws where neces- 
sary. 

After deciding upon increased 
candlepower as the first need, the 
engineers then developed lenses 
which in conjunction with the re- 
flector would control light rays to a 
point where drivers of oncoming 
cars would not be blinded by the 
higher light intensity. At the same 
time the new lamps provide better 
illumination for roadsides and 
ditches and carry the beam farther 
down the road ahead of the car. 


Two Beams Provided 


To give further control the lamps 
were provided with two beams of 
equal light intensity one higher than 
the other, or the Country Beam for 
use when no cars are approaching 
from the opposite direction. The 
lower, or Traffic Beam, depresses 
the light and throws it slightly to 
the’ right. This beam is for use 
when cars are approaching from the 
opposite direction or when traffic 
is heavy in both directions. Both 
beams are controlled by a _ foot 
switch located to the left of the 
clutch pedal on the floor board. 


To insure a correct alignment be- 
tween the light source, the reflector 
and the lens, and thus assuring 
proper control of the higher intens- 
ity light rays, these parts are sealed 
as a unit. In fact, one Sealed Beam 
unit is constructed entirely of glass 
much the same as the light filaments 
are sealed into the ordinary light 
bulb. Another unit being offered is 
a combination of glass and metal. 


Sealed Beam Operating . . . Previewing New Lamp .. . 





AMONG SPEAKERS at the press preview of the Sealed Beam system of head- 
lamps last week at Cleveland were Paul Hoffman, president of the Automotive 
Safety Foundation and of Studebaker, and O. E. Hunt, General Motors chief 
engineer. 


COUNTRY BEAM of the Sealed Beam system throws much more light on 
the road ahead, while at same time clearly illuminating both road shoulders 
and ditches. In the top photo is shown the Sealed Beam system, while below 
is the previous type of headlamp lighting (when new). Both unretouched photos 
were taken at the same spot. 





LOOKING OVER a Sealed Beam unit are, left to right, W. J. Davidson, of 
Society of Automotive Engineers; Alfred Reeves, advisory vice-president of 
Automobile Manufacturers Assn.; A. F. Bement, of Grace and Bement agency; 
and L. R. Grace, also of Grace and Bement. 









Because of the fixed position of the TWO PUBLIC RELATIONS men, who took part in presenting the industry’s | Mpa 
light source, reflector and lens, the | new Sealed Beam system at yop noe last week, were Felix Bruner, of General turned 
only service operation necessary at Motors, left, and Jimmy Lee, of Chrysler. refusin 
any time is proper aiming of the — 
DIAGRAMMATIC VIEW from above indicating approximate distribution of | Sealed units. jut = 
light from traffic beam of the new Sealed Beam System. Note how light in on- General Improvement ‘the lo 
coming driver’s eyes is minimized, and width and intensity of beam on right : + ments 
side and shoulder of road. Because of the increased current ossahes 
necessary to operate the new lamps, glass, 
which would require replacement of A steel c 
generators, wiring and switches, it case, | 
is not likely that the new units § lining, 
will become available for replace- ti 
ment on cars now in operation. On ah 
the other hand, it is felt that since eo 
practically the entire industry has Beh av 
. adopted the lamp this year, within _ 
three years there will be a general . ich, 
improvement in night driving con- ; oo 
T o ditions throughout the country. ovul | 
Also it has been pointed out that i which 
those owners of present cars who sition 
may wish to make their headlamps TWO OFFICIALS of one of the lamp-manufacturing companies, co-operating host t 
more nearly comparable to the| in the development of the new Sealed Beam system; left to right, A. L. Adams femaes 
Sealed Beam units could do this| and W. B. Masland, of Tung-Sol Lamp Co. a. 
most economically by the addition lone 
& of auxiliary lights. In the new 


Sealed Beam units there will be no 
replacement of bulbs, but when a 
lamp is burned out the entire unit 
must be replaced. Replacement 
units, it is understood will be priced 
at $1.35 each. 


_ 


Flagships ‘serve the Motor City with direct and fre- 
quent service from all sections of the nation. Seven 
flights daily from New York, eight flights daily from 
Chicago. Plan your trip to Detroit by Flagship. Ask 
your Travel Agent or the nearest office of American 
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Airlines, Inc. ductic 
car-a- 
dollar 
SONTREALG dies { 
tirely 
ae ace ‘ ‘ ; ine; the [ 
EVIEWERS INCLUDED, left to right, Bill Mattimore, of Look magazine, 

ous Dix, Philadelphia Gnauieoes, F. A. Nealon, of Electric Auto-Lite, and Corp. 
Colin M. Selph, of Automotive News. this y 
BSA FRANCISCO ; SE ao a ta eee Sub 
‘ - _ Sales 
, . Bi $6,899,851, compared with $5,731, , 
‘caiaiiie aii a eceipts = | 29,599,591, count 
ian co tL Paso yecesow AMERICAN AIRLINES uc N. Y. Fuel Tax R “ P l 774 for July, 1938. The June con- oa 
saw D1eco saw antonio § Gucwontavs SYSTEM MAP Up $1,000,000 in July} cumption totaled 165,183,513 taxable comp 
ALBANY, N. Y.—New York | gallons, a gain of 11,351,298 gal- Wh 
state gasoline tax receipts were|jons over June, 1938. During the not b 
more than $1,000,000 greater for! first six months of the current thorit 
July than for the same month a| year, taxable sales totaled 805,950,- in, 
AMERICAN AIRLINES 2c. 4 | Year, ago, according to.” Mark |736 galions, compared with 704,742 FS, 
SEALED BEAM headlamp. Tole pe | Graves, state taxation and finance | §97 gallons during the correspond- of Se 
incorporates She tens, semester mmissioner, who also reported | ; iod of last year, an increase 
PS... COAST TO COAST ao aeeted | 8 : ing period o year, entir 
Perret te light source in, permanently, scaled | record taxable sales of motor fuel | of 41 208,029 gallons entir 
headlamp, which is anne, used on|in June and during the first six acqui 
1940 cars, provides e night-criver | months of the current year. Read trade news of the coach trailer gram 

as ‘have Teesteiece bens oats. July gasoline tax receipts totaled | industry in AN’s truck section. 
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Plymouth Dealers Glimpse 
1940 Line at 50 Previews 


Davis Sees Next Decade 


Best in Ford History 


NEW YOR K. — Prize-winning 
sed dealers and salesmen, from 
i parts of the country, last week 
at the World’s 
Fair heard John 
R. Davis, Ford 
general sales 
manager, predict 
that 1940 would 
usher in “the 
greatest 10-year 
cycle in the his- 
tory of the Ford 
Motor Co.” 
Approximately 
120 salesmen and 
75 dealers gath- 
ered at the fair. 
had topped all others 





J.B. Davis 





The salesmen 


‘pits during May; many had de- 
jivered more than 150, and some 
ig excess of 200. In recognition of 


j 
© their achievement the Ford Motor 
(% awarded them a three-day 
dghtseeing trip to New York and 
the fair. 

“A countrywide analysis shows 
at the Ford dealer today is in 
yalthier shape from the stand- 


pints of profit structure, inven- 
ry and used car liquidation than 
i several years,” Davis told deal- 
gs and salesmen during separate 
yncheons held in their honor in 
‘the dealers’ lounge of the seven- 
wre Ford exposition at the fair. 
‘He cited comparative figures to 
prove his statement. 
In a tribute to his company’s 
‘founder, Davis quoted from the 
‘Congressional Record to the effect 
that Henry Ford had led the world 
i paying high wages to the work- 
ing man, and at the same time had 
made it possible for the poor man 
p own a good motor car. 


"Now, Davis added, the new Ford 
factor has caused Henry Ford to 


of 
0 


@t benefactors the farmer ever 
had. 

Original thinking and individual 
planning have characterized the 
Ford Motor Co. throughout its 
history, according to Davis. The 
company, he said, has always 
turned its back on temporary fads, 
refusing to depart from soundest 
engineering practices. He pointed 
out that Ford has pioneered, in 
‘the low price field, such improve- 


'ments as four-wheel brakes, fast | 


¥; 
"s 
al 
acceleration, laminated safety 
glass, the V-8 engine, cast alloy 
_ steel crankshaft, ventilated crank- 
case, low center of gravity, stream- 
F lining, new body styling, synthetic 
-enamels, the three-person front 
| seat. 
é Davis praised the educational 
stheme of the Ford exposition, 
"which, he said, was acquainting 
the public with the exacting stand- 
ards of Ford manufacture. He 
cited up-to-date attendance figures 
: which showed that the Ford expo- 
_ | sition, through Aug. 17, had been 
; Ghost to 4,984,949 visitors, while the 
famous “Road of Tomorrow” had 
given free rides to 1,151,046. This 
‘figure represented slightly more 








De Soto’s Models 
And Plans Are 


Drawing Interest 


» DETROIT. — With factory pro- 
duction facilities stepped up to a 
tar-a-minute basis, and millions of 
ollars reported spent in tools and 
dies to make its 1940 models en- 
tirely new in appearance and size, 
the De Soto division of Chrysler 
Corp. is being watched with interest 


o 


St Sie, | 


this year. 

Substantial increases in De Soto 
sales, registered throughout the 
Country in 1939, have served to 


focus increasing attention on this 
Company’s plans for 1940, it is said. 

What these plans may be have 
hot been revealed by anyone in au- 
thority, but a series of dealer meet- 
Ings is scheduled to get under way 
in the near future and, by the end 
of September, it is expected that the 
entire De Soto dealer and retail 
Sales organization will have been 
acquainted with the De Soto pro- 
stam, 


le recognized as one of the great- | 


in a May car-selling contest. The | 
ee “yalers had delivered 100 or more | 





than one-third of the entire fair's 
paid attendance. 


At the dealer luncheon, Grover 
Whalen, president of the fair, 
praised Henry Ford as the con- 
structive sort of individualist the 
country will always need. 


“When we review the record of 
Henry Ford from its beginning to 
its present achievement,’ Whalen 
said, “we find he is the embodi- 
ment of all the fine things Amer- 
ica offers to its citizens.” 

At the speakers’ table, at one or 


both of the luncheons, were Davis; 
A. R. Barbier, advertising man- 
ager; W. K. Edmunds, manager of 
the Ford Motor Co.’s Edgewater | 
branch; B. R. Muir, general sales 
manager, Ford Motor Co. of Can- 
ada, Ltd.; T. J. Skinner, assistant 
to Davis; Al Crowley, Lincoln sales 
department; Frank Alter, in charge 
of sales promotion; E. C. Callahan, 
general sales department; James 
Melton, tenor and master of cere- 
monies of the Ford Summer Hour 
broadcast; F. L. Black, in charge 
of the Ford exposition. 

Davis presented each “hundred- 
ear” dealer with a handsome 
leather album, containing a photo 
of Henry and Edsel Ford and a 
a of appreciation signed by 

oth. 





DETROIT.—Hundreds of Plym- 
outh dealers and salesmen from 


their first glimpse of new Plym- 
outh models for 1940, at an advance 
| showing that was staged in the 
Masonic Temple here. 


The preview was one of 50 spe- 
cial Plymouth previews that were 
held simultaneously in important 
cities throughout the country. 

Full details of the new Plymouth 
models will be announced publicly 
sometime before Oct. 1, accord- 
| ing to W. R. Morse, Plymouth dis- 
‘trict representative, who acted as 





9 


,muster of ceremonies at the pre- 
| view meeting here. 
this city and surrounding areas got | 


A. vanDerZee, vice-president of 
Chrysler Corp., represented the 
corporation at the local preview 
and spoke about the business out- 
look for Plymouth dealers for 1940 
when the new model was shown. 


Special motion pictures were 
shown, dramatizing Plymouth’s rise 
| among the three leaders of the in- 
| dustry, and illustrating new fea- 
i'tures of the forthcoming models 
for 1940. The program included a 
| presentation of the company’s ad- 
i vertising plans for the new car. 


Philadelphia Gar Dealers 
Discuss New Gar Advertising 


Q 


UESTION: 


“If only ONE newspaper were used for new car advertising in 
Philadelphia, which one would you recommend ?” 


ANSWER: 


Recommendations for The Evening Bulletin 


Total for all other newspapers 


Sur 


officers, 
mobile, 


Wi 


Note: The 158 mentions of o 
among 2 morning newspapers, 


ther newspapers are distributed 
2 Sunday newspapers, 1 evening 


newspaper, 1 tabloid newspaper. 


vey 


Chevrolet, 
Ilys, 


Ford-Lincoln-Mercury, 


Write for free booklet describing this survey. 





made by a national research organization by personal interview with 440 owners, 
salesmanagers and salesmen of 225 dealerships including Buick, Cadillac-LaSalle-Olds. 
Chrysler-Plymouth-Dodge-DeSoto, 


ham- i 
Hudson, Packard, Pontiac, Studebaker. a 


Because it gets consumer response The Evening Bulletin gets dealers’ recommendations. 


HERE'S WHAT BUICK DEALERS SAY: (Out of 20 dealer opinions, 14 recommend The 


Evening Bulletin) “We get more response to ads in The Bulletin.” @ “The Bulletin 


covers every day except Sunday and reaches people who read it and trust it.” q “The 


Bulletin is the outstanding paper with the greatest circulation.” q “Bulletin—because 


of past advertising experience with used cars in the classified ads—They ‘pull’ greater 


than other papers.” @ “Bulletin—because of greatest number of readers in our town and 


vicinity.” @ “The Bulletin has greater circulation and readers spend more time reading 


its news and ads.” 


q 


~ 


“I find I read The Bulletin ads more than I do other newspaper 


ads.” @ “The Bulletin is the paper that gets into the homes where there is money to 


spend.” @ “The Bulletin reaches high class homes with money, every day.” 


The Evening Bullet 
daily newspapers in 





in has led all Philadelphia 
circulation for thirty-four 


consecutive years—without the use of subscriber 
contests or premiums or prizes to subscribers. 
People buy The Bulletin to read, and read it to buy! 
Consult your advertising agency about the extra 


*95.3% of The Evening Bulletin’s circulation is within Philadelphia and its trading area (ABC). 


Ae Philadelphia City of Hana 


advertising value and economy of The Evening 
Bulletin’s circulation leadership, built solely on 


merit. Learn how, with 
can reach the majority of 


The Bulletin, you 
homes* in the great 


responsive Philadelphia territory at one of the 
lowest costs per reader in America. 


bullelin 


Copyright 1939, Bulletin Co., Philadelphia 
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RERERS He Ht He ee ae ee se te ae teste ae ate se at ae ate ae 
‘The Inquining 
Reponten 


NO. 3 OF A SERIES 


True Story presents a specific few 
of the findings of a nationwide sur- 
vey of New Car Buyers’ magazine 
reading habits. To get the complete 
study fill in the coupon at the bot- 
tom of this column. 


ED 
TERE SE SER INTE TERE RELA LE LE TE TATE TE HERE LE TA TE TE 


THE QUESTION 
What monthly magazines do you 


read? tHe RESPONDENTS 
New 1939 PLYMOUTH Purchasers. 


THE ANSWERS 

(You’ve seen these answers by mail 
time and time again, but here’s the 
first time you’ve had answers based 
on actual inspection of copics within 
the home!) 

Walter K, 
WHITECOLLAR 
EMPLOYEE, 
Hartford, Connee- 
tieut: “Redbook is 
our favorite mag- 
azine.” True 
Story’s nation- 
wide investiga- 
tion of the maga- 
zine coverage of 
new car buyers 
presents actual 
evidence that Ply- 
mouth advertising 





Jr. 


K 





RE 








$e 
c. | 
& 


Redbook 


reaches 56 new car buyers per ad- 
vertising dollar. 
Donald T. G. 


Jr, 
. WHITECOLLAR 
litan EMPLOYEE, 
: Detroit, Michi- 
gan: “Cosmopoli- 
tan is the maga- 
zine I always see 
around our house.” 
True Story’s na- 
tionwide investi- 
gation of the 
magazine cover- 
age of new car 
buyers presents 
actual evidence that Plymouth’s ad- 
vertising in Cosmopolitan reaches 49 
new car buyers per advertising dol- 
lar. 





Diet DD: -  winaprannsntgancnincciaaacasiananmnaaninnin 
WHITECOLLAR 
EMPLOYEE, 22*/om£CGandons 
Toledo, Ohio: Met 


“We read Better 
Homes and Gar- 
dens, TrueStory’s 
nationwide inves- 
tigation of the 
magazine cover- 
age of new cars 
presents actual 
evidence that Ply- | 
mouth’s advertis- & 





ing in Better Homes and Gardens 
reaches 33 new car buyers per ad- 
vertising dollar. 

Edward C. 


WAGE EARNER, 
ry Newark, New Jer- 
sey: “My wife 
gets True Story 
at the newsstand 
every month. She 
reads it from cov- 
er to cover and 
so do I!” True 
Story’s nation- 
wide investiga- 
tion of the maga- 
zine coverage of 
new car buyer presents actual evi- 
dence that Plymouth advertising in 
True Story reaches 51 new car buy- 
ers per advertising dollar. And the 
same study further demonstrates that 
True Story Magazine, with the most 
unique editorial structure among 
magazines, reaches more new car 
buyers that don’t read the four big 
weeklies than any other of the ten 
major monthly magazines! 


With 9,000,000 New Car 
Buyers and only 3,000,000 
Families earning more than 
$60 a week 


It takes all kinds of folks 
to make a new car market 
...and it takes all kinds of 
magazines to reach them! 





= Write your name and phone number in 
the margin. Then tear off the corner of 
= this page, give it to your secretary and tell 


her to mail it to: Al Degen, True Story 
Magazine, 627 New Center Building, De- 
troit, Michigan. He'll see that you get 
rr gour copy of the new report “‘Fact & 

“ancy About Magazines Read by New Car 
<¢— Buyers’ immediately. 


COMPANY | PHONE ! 
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3 New Cars Included in 40 Willys Line 


* ee 
|Engine Improved; 


_ New Streamlining, 


More Room Noted 


(Continued from Page 1) 
free circulation of air. As usual the 
front seat is adjustable. 

Willys this year also has in- 
creased the head room in the rear 
compartment. One of the most 
striking features of the new car is 
the upholstering and interior trim. 

For upholstering in deluxe mod- 
els a boucle material is being used 
in two-toned effects. Exposed edges 
are piped in leather and interior 
edges of the doors are trimmed 
with leather-covered sponge rub- 
ber tufting. 

Willys this year has _ installed 
wind stream ventilation control, 
thus adding greatly to the comfort 
of passengers besides enhancing 
the appearance of the front win- 
dows. 

In the instrument panel a stylish 
effect is achieved by conservative 
treatment. The instrument panel 
harmonizes with upholstery of any 
color and the instruments them- 
selves are mounted so as to be 
easily visible and readily acces- 
sible. 

All models have a package com- 
partment at the right, and all 
models have a temperature gauge 
on the instrument panel. 

A feature of the new Willys is 
the two-spoke steering wheel. A 
remote control gearshift lever 
mounted on the steering post is an 
added feature on the deluxe. The 
gearshift is optional on other cars 
of the Willys line. 

The 1940 Willys will offer an im- 
proved ride, due in part to a new 
type of softer springs. Spring clips 
lined with rubber are said to keep 
the leaves together more evenly 
and eliminate squeaks and slap- 
ping of leaves. 

Important changes in the new 
Willys engine are a new type of 
sealing for the rear bearing, a new 
chain of double the life of the 
former type in the front end for 
driving the camshaft, and a coun- 
ter-weighted crankshaft which will 
add life to bearings and reduce 
strain and deflection of the crank- 
shaft at high engine speed, it is 
said. 

Willys this year has adopted a 
plain tube fully automatic carbur- 
etor with fixed jets. This carbur- 
etor is said to be not subject to the 
vagaries of a carburetor with an 
air intake and is more uniform in 
action. 

All models will be equipped with 
voltage control, high output gener- 
ators which will be big enough to 
take care of all electrical require- 
ments. 

Hydraulic brakes of the latest 
improved type will be standard 
equipment on all Willys cars. 

Bumper to bumper the new 
Willys models are 14 feet and 11 
inches in length and their height is 
5 feet and 8 inches. The cars have 
a top speed of 75 miles an hour, 
and the special deluxe coupe speed- 
ster will do 80 miles per hour, it is 
claimed. 


Plants in Buffalo 
Step Up Output 


BUFFALO, N. Y.—While auto- 
mobile assembly plants in the 
Buffalo area are not expected to 
get into production for about a 
month, makers of parts have been 
stepping up output gradually with 
some companies putting on night 
shifts. 

Several Buffalo plants working 
on motor accessories reported an 
increase in orders has necessitated 
calling back hundreds of workers 
during the past week, with many 
more due to be recalled in the near 
future. 

The Buffalo Chevrolet plant, 
which produces motors and axles 
and which had been closed for 
four weeks, has resumed opera- 
tions with 1,500 men being recalled. 
The Fisher Body and Chevrolet 
assembly plants here are expected 
to resume production within three 
or four weeks. The Ford plant is 
closed down, awaiting word from 
Detroit to begin production on 
1940 models. 





1940 WILLYS LINE includes this deluxe coupe, which has a wide seat pro- 
viding ample room for three passengers. All deluxe models are equipped with 
steering post gearshift. 


Wall Street Is Watching 


Europe for Go-Ahead Signal 


Special to Automotive News 

NEW YORK. — Needless to say 
the eyes of Wall Street, in common 
with those of most of the rest of 
this part of the world, are focused 
on Europe. Having earlier regis- 
tered its opinion that business in 
this country is ready and waiting 
to go ahead into an extended period 
of recovery, the stock market can 
do no more. 


The market must take time out 
and absorb selling necessitated by 


STOCK PRICE AVERAGES 
Week 
30.39 


Year 
Ago 
$2 41 


Last 
Week 
$3.20 


24) motors 2.81 


10 car-truck cos... 3501 32.13 288 33.90 
10 parts-access, .. 25.20 22.71 2.46 29.33 
1 tire-rubbers .. 0 25.538 22.93 ~2.00 27.11 


the European situation. This selling 
takes place and has taken place in 
each crisis of recent years without 
respect to the domestic situation. 
The same thing happened a year 
ago. One feature of the present 
crisis is the view held in many 
quarters that it is more serious than 
that of a year ago and that the 
settlement is likely to be such as 
to preclude the re-appearance of 
another such crisis in the near fu- 


Old Pierce Arrow 
Plant Offered as 
Air Laboratory 


BUFFALO, N. Y.—The old 
Pierce-Arrow plant in Buffalo has 
been suggested as the site for a 
$10,000,000 aviation laboratory 
which the government proposes to 
build. 

Mayor Thomas L. Holling said 
he has been quietly working on the 
matter for some time, but that it 
is apparent that if the city is to 
get the laboratory, the combined 
efforts of the administration, the 
Chamber of Commerce and con- 
gressional representatives will be 
needed. 

The laboratory is to be built on 
a site selected by a commission 
appointed by President Roosevelt. 
Several California cities and 
Indianapolis also seek the labora- 
tory, he said. 

He added that vocational schools 
here are increasing the number of 
skilled workers who would be 
available for employment in a 
government laboratory. 








Cobb Sets Record 
With Hudson Sedan 


BONNEVILLE, Utah. — John 
Cobb, famous British racing 
driver who set a new land speed 
record last week on the salt 
beds, drove a Hudson stock se- 
dan to a new mile record of 
93.90 m.p.h. here earlier last 
week. 

Cobb made the north kilo at 
94.70 m.p.h. and the north mile 
at 94.84 m.p.h. The south kilo 
was made at 93.01 m.p.h. and 
the south mile at 92.98 m.p.h. 
The feat set new class C records 
for both the kilo and the mile. 
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ture—whether such settlement re- 
sults in war or peace. 

At any rate, it is this European 
situation that makes it impossible 
for any investor in automotive 
stocks to look at the stock market 
prices from day to day and obtain 
any idea from the fluctuations what 
the outlook is for his companies. If 
he is an out-and-out investor, it is 
perhaps better that he doesn’t even 
look. 

In the meantime, Wall Street has 
not by any means lost interest in 
the automotive situation. With new 
cars for next year making their 
appearance or due to do so soon, 
delegations from financial houses 
are making trips to Detroit and 
other motor centers to learn what 
they can about not only the new 
vehicles but what sales executives 
expect in the way of sales. 

The conviction here remains that, 
if the pressure from abroad once is 
lifted, an indefinite period of good 
business would be in store from 
American business, led by the auto- 
motive industry. 

With war in Europe, a period of 
uncertainty can be expected here. 
Business undoubtedly would wait 
upon the special session of Congress 
which the President has said he 
would call. The financial markets 
would be in for an extremely ner- 
vous and uncertain period, regard- 
less of all assurances given before- 
hand. It is unlikely that anyone 
can foresee the effect on the finan- 
cial and commodity markets of war 
in Europe. There is widespread feel- 
ing in this country they would have 
to be closed, although for a shorter 
period perhaps than when the World 
War broke out. 

But all that is a field in which 
it is folly to attempt to forecast. 
The best that can be said is that it 
undoubtedly would be a time of 
uncertainty for American business, 
of uncertain duration. 


Adds to Facilities 

NEWARK, N. J.—Goodyear Tire and 
Rubber Co. will establish an automo- 
bile tire repair and distribution center 
at Port Newark. The tire concern has 
leased 80,000 square feet of warehouse 
space from Newark Tidewater Term- 
inals, Inc. Tires and material will be 
shipped from Akron to Port Newark 
by rail and distributed by truck to 
dealers in New Jersey, Pennsylvania. 
Connecticut and New York. 








Olds Starts 1940 
Output; Retooling 
Cost $2,000,000 


LANSING. — Following close 
upon the preparatory program that 
is reported to be far more exten- 
sive than any similar activity in 
the past five or six years, Olds- 
mobile’s production of 1940 models 
was officially on the way Thurs- 
day according to a statement js- 
sued by C. L. McCuen, general 
manager of Oldsmobile. 

“New cars totaling 125 came off 
the assembly line the first day,” 


said McCuen, “and daily increases © 


have been scheduled that will 
bring the Oldsmobile plant to peak 
production by the first week in 
October,” he added. “Rehiring of 
plant workmen is taking place, of 
course, in accord with the com- 
pany’s production schedule.” 

“Production of our 1940 cars is 
approximately three weeks ahead 
of last year’s program. It is our 
plan to increase production sched- 
ules to a volume of 600 cars per 
day at the Lansing plant, with an 
additional 150 new cars daily at 
the South Gate, Calif., and Linden, 
N. J. plants. This volume should 
be reached in a few days and it is 
planned to maintain production at 
this pace throughout the balance 
of the year.” 

McCuen added that during the 
change-over period Oldsmobile 
spent more than $2,000,000 in the 
Lansing plant alone preparing for 
the 1940 line of cars. For the past 
few weeks workmen have been 
busily engaged installing new 
presses and other equipment of 
latest type and design; plant re- 
tooling and installation of new 
dies was also completed a few days 
before the official re-opening of the 
plant. 


Program to Cut 
Pedestrian Toll 
Offered by AAA 


WASHINGTON.—A major weapon 
in the war against pedestrian fatal- 
ities was placed in the hands of 
traffic and safety officials through- 
out the nation by the American Au- 
tomobile Assn. last week in the form 
of a three-year study of the cause 
and cure of accidents involving per- 
sons afoot. 


The booklet, entitled “Pedestrian 
Protection,” and just off the press, 
will go to motor vehicle administra- 
tors, traffic engineers, motor clubs, 
safety organizations and all others 
interested in bettering the traffic 
record. 

Declaring that the pedestrian is 
today’s “forgotten man,” the new 
AAA booklet points out that while 
one out of every three persons in the 
U. S. is a driver, everybody is a 
pedestrian, and that in some cities 
pedestrian accidents account for 100 
percent of all traffic fatalities. 

As a result of this lack of attention 
and a widespread lack of informa- 
tion concerning factors involved in 
pedestrian deaths, the curve of 
pedestrian accidents has been going 
sharply upward while the course of 
non-pedestrian accidents has been 
substantially lowered, the AAA de- 











DENVER PAUL PRYS study new Hudsons. W. A. adve 
tising and merchandising manager, and Tom Botterill, Denver Hudson distrib- 
utor, uncovered full details of new Hudson features to newspapermen who saw 
the 1910 Hudsons at the preview in Denver’s Shirley-Savoy hotel. In this pic- 
ture, left to right, Con Hecker, Denver radio representative; Botterill; James; 


*“‘Doc’’ Kenney, automobile editor of Denver Post; W. 
tive department of the Rocky Mountain News, and U. C. 


manager of the Rocky Mountain News. 


James, Hudson’s adver- 


Brown, of the automo- 
Brown, advertising 
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e Output Rises as 1940-Model Operations Increase 
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ANS Production Estimate 


Weeks Ended A 








ug. 26, Aug. 19 








i Jan.1 Jan.1 
| Week Same Week Aug. to 
Ending Week Ended to Aug.27 Aug. 26 
Aug. 26 1938* Aug. 19* Date* 1938*  1939* 
GEN. MOTORS . 3,550 727 t 3,990 599,637 894,314 
Chevrolet} ........... ¢ ¢ £ 440 426,950 581,410 
DME cc cscccosevvenes 2,000 727 $ 2,000 $1,607 121,466 
ee eee 1,050 £ ¢ 1,050 41,945 88,243 
Oldsmobile ........... 500 £ £ 500 36,795 82,290 
Cad.-LaSalle ......... $ $ t $ 12,340 20,905 
ee 2,000 10,230 1,850 33,980 408,003 614,167 
POPET ac ccccccccesseues 2, 10,230 1,850 30,900 394,823 539,307 
S PONTY ete ceccivees - «Keen $ 7 ae 59,770 
Lincoln-Zephyr...... $ ¢ $ + 13,180 15,090 
(CHRYSLER ........... 1,200 1,710 1,650 5,226 274,874 499,951 
- Plymouth} ........... 1,200 1,475 400 1,600 137,989 249,620 
i Podget ..........055. t 2358 2508  3,6208 80,730 168,835 
; Chrysler ............. £ t t + $2,310 44,821 
De Soto £ £ $ $ 23,345 36,675 
sTUDEBAKER{ ....... 1,500 198 1,064 3,605 22,728 65,796 
TS ee 1,800 $ 1,176 3,304 19,291 40,743 
Ce ARD pNaceetieeses 1,500 + 600 2,250 28,563 36,030 
Griliches giles 2,000 $ 1,850 6,412 28,760 30,952 
tILLYS- “OVERLANDY.. $ 752 t t 8,579 8,966 
GRATIAME 2... cccscccees + $ £ ¢ 1,849 3,289 
MENRET Gress cevevser 85 25 85 310 2,342 2,352 
HUPMOBILE .......... ¢ ¢ t $ 265 770 
yISCELLANEOUS}+ 2,400 1,160 2,450 9,810 110,294 169,574 
| PETER i CE 6 Se ewenaees 16,0385 14,802 10,725 68,881 1,504,685 2,366,904 
“Revised. *Includes trucks. ¢Closed. §Trucks only 





Parts Index SI 


In July But Still Tops 1938 


DETROIT.—Automotive sales in 
July, according to the National 
Standard Parts Assn. sales index, 
showed a slight decline of 4 per- 
cent from June. However, this is 
still 17 percent above June for last 


year. 
Average monthly sales for the 





Plant Activity 


Bantam....... steady; 85, five days 
Buick... .. resumes; 2,000, five days 
‘Cadillac-LaSalle ........... closed 
Chevrolet .................. closed 
SEDs dd bdana tanga closed 
EM Siac Hida Sewwaer cen closed 
ME. 05's: ScisawaCaagaeewe closed 
ee steady; 2,000, four days 
MEL, iid cles dis auleSa ealeanee closed 
Hudson....... rise; 1,500, five days 
BD ei dk esos cares etier closed 
ME 5esoiccau saan ebiaeeaes closed 
Sa rise; 1,800, five days 
eee resumes; 500, three days 
Packard...... rise; 2,000, five days 


Plymouth.resumes; 1,200, five days 


ips Slightly 


first seven months maintained 
their position at 143, which is 23 
percent above the same period for 
last year. 


Replacement parts shipped to 
wholesalers in July declined 11 
percent below June but still hold 
a position 19 percent above July 
a@ year ago. The monthly average 
is 22 percent above the first seven 
months of 1938. 


Shop equipment and tools 
shipped to wholesalers in July de- 
clined one percent but this is still 
14 percent above July, 1938. Aver- 
age monthly sales for the period 
are 14 percent above last year. 


Original equipment shipped to 
vehicle manufacturers in July 
showed a decline of 8 percent from 
June. However, July is still 31 per- 
cent above July of last year. The 
monthly average for the first seven 
months is 168 which is 50 percent 
higher than seven months of 1938. 


Export shipments in July showed 
an increase of one percent but 
dropped 3 percent below last July. 
The average for the first seven 


Week’s Production 
Of 16,035 Vehicles 
Tops 1938 Total 


By Pete Wemhoff 
Associate Editor 


DETROIT.—With four com- 
panies—Buick, Pontiac, Oldsmobile 


and Plymouth—starting 1940 final 

. assemblies, car 
Automotive News’ and truck pro- 
Production Estimate duction rose 


sharply during 
the past week 
to 16,035 units. 
Operations will 
show a_ grad- 
ual improve- 
ment from now 
on, aS more 
plants swing 
into next year’s 
models and 
others boost 
daily rates. 

After reach- 
ing a_ several 
years’ low point 
in the previous 
week, when 
only 10,725 cars 
and trucks were 
assembled, the 
industry the 
past week re- 
sumed its su- 
premacy over 
the correspond- 
ing period of 
last year when 
14802 units 
were turned 
out. With a to- 
tal of 68,881 
units so far 
produced in 
August, it is likely that the 
month’s final total will hover 
around the 100,000-unit mark. 

Following several weeks of idle 
assembly lines, General Motors di- 
visions returned to the fold last 
week to account for 3,550 units, 
which were turned out by Buick, 
Pontiac and Oldsmobile, all of 
whom reopened last week. In the 
like period of 1938, the GM total 
was 727, all by Buick division. 

With Plymouth getting near vol- 
ume production, the Chrysler group 
total for the past week was esti- 
mated at 1,200 units, which com- 
pares with 1,650 cars and trucks in 
the previous week and 1,710 units 
a year ago. 

Although practically all of Ford’s 
attention is being devoted to 
changeover to 1940 models, a total 
of about 2,000 of the 1939 models 
were turned out the past week at 
the Rouge plant. In the like pe- 
riod of last year, when Ford was 


20,000— 
15,000— 


+ 
Last 
Week 





Passenger Car Registrations 


Six Months, plus 





42 States for July 





July 
to July 1939 1938 Unit 
Date Pos. 1939 Pos. 1938 Pos. Gain 

MONK OIOD. Ue-iC seit eree 44,503 1 376,398 1 £271,680 1 104,718 
eee 39,286 2 292,068 2 230,331 2 61,737 
PRED GUE . Steesdvnev.twee 27,837 3 226,464 3 156,742 3 69,722 
BOGE oe Cie eeretveseses 15,824 4 124,543 4 62,174 5 62,369 
RE evineT Crawbieeenen 14,102 5 122,657 5 92,008 4 30,649 
NE NS 60.6.0 s oo 6 ion BAA 10,883 6 93,162 6 57,062 6 36,100 
DEE evieVawsseusa 9,605 7 83,754 7 53,905 7 29,849 
EE ih 6 46-044 4a 5-0 we 5,393 10 43,025 8 28,704 9 14,321 
eee 7,276 8 42,598 9 20,026 12 22,572 
EEE Se8 60-V0 sci sown 5,693 9 ae Oe Cte 
OD sare vind 4 5cctwme 4,870 11 33,328 11 21,481 11 11,847 
PS FONG NA bata savas 3,865 12 32,699 12 19,871 13 12,828 
ES 465500 4:0 sees ah 3,833 14 29,955 18 23,743 10 6,212 
PEs SUS Oech ss ase vee 2,840 13 27,275 14 29,015 8 1,740* 
Cadillac-LaSalle ....... 2,318 15 20,714 15 14,760 14 5,954 
EEE. 6.0 854.5:662 00 9.0.5 02 1,489 16 11,858 16 10,630 15 1,228 
Willys-Overland ........ 865 17 6,888 17 7,841 16 953* 
65.0015 Vee ¥soe 60k 377 18 2,818 18 2,718 17 100 
PRUDIMOWIG si scccevssnes 68 19 738 19 699 18 39 
Miscellaneous .......... 569 1,655 869 786 

: _ SEER eT eer ee 201,496 1,610,598 1,104,159 506,439 
*Loss 


June Financing Below May 


But Much Higher Than 1938 


Special AT Automotive News 

WASHINGTON. — Wholesale and 
retail calamnaniae financing was 
much higher in June this year than 
in the corresponding period of 1938, 
and for the first six months of the 
year the increase was very sub- 
stantial, a U. S. census bureau re- 
view shows. 

Wholesale financing this June was 
$122,684,294 against $74,212,781, while 
retail financing this June was $138,- 
571,907 compared with $92,818,941 in 
the same month of 1938. 

The figures for June show a de- 
cline under May of this year, when 
wholesale financing totaled $145,- 
457,168 and retail financing 
amounted to $141,789,728. 

For the first six months of this 
year, wholesale financing aggre- 
gated $849,665,812, which compares 
with $501,262,860 in the same period 
a year ago. Retail financing for the 
half year, 1939, totaled $686,854,264, 
which compares with $516,200,951 in 
that period of 1938. 

New car retail financing in June 
totaled $76,249,135, against $46,202,- 
624 in June a year ago and $78,587,- 
063 in May of this year. Used car 
financing in June totaled $61,701,- 
335; and unclassified $621,437. 

The total number of cars involved 
in financing operations in June was 
340,245, which compares with 244,142 
in June of 1938 and with 351,217 cars 
in May of this year. For the first six 





receivables outstanding at the end 
of June as reported by 224 identical 
organizations was $817,788,625, 
which compares with $867,737,258 
last June and with $779,381,465 in 
May, 1939. 


Three Divisional Sales 


Mgrs. Named by Kellogg 


ROCHESTER, N. Y. — Appoint- 
ment of three divisional sales man- 
agers is announced by J. F. Weller, 
president of the Kellogg division of 
the American Brake Shoe & 
Foundry Co. 

H. O. Holland has been named 
sales manager of the Eastern divi- 
sion. T. B. Outhouse has been ap- 
pointed sales manager of the mid- 
dlewestern division, and J. E. 


Woodruff has been named sales 
manager of the Western division. 





Manufacturers’ Agent 


Man with technical ability; 
thoroughly experienced in auto- 
motive sales and service and 
well acquainted with the trade, 
seeking product to handle for 
small manufacturer who is not 
represented in Southeast terri- 
tory. Best references. Head- 
quarters will be Jacksonville, 



































































































































































































































































































































5 months of this year the total of cars 
Pontiac. . .resumes; 1,050, five days| months of this year registers 11| still assembling 1938 models, the | was 1,707,017 against 1,343,922 in the || Florida. Box 202, Automotive 
Studebaker. .. .rise; 1,500, five days | percent ahead of the same period| company accounted for 10,230 cars| comparable period of 1938. News, 2751 E. Jefferson, Detroit. 
MNS siessei doo sidigtu whee eines closed | of last year. and trucks. The amount of retail automobile 
New Passenger Car Registrations, 42 States for July, 1939-1938 
Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York metropolitan area by ae & Arnold 
CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 
Q 
3g | 4 ‘ < x s 3 
- Q 
STATES s|e 3 aa - = a i @ ¢ | £3 . bP 4 a 218/32 a4 STATES 
2/8l/lefetlp a = |s|g a i) 3 5 | ae Sle ¢|/28]es] .]| Ze 
el ete lel ee le(s/ 2/81/2128 | 28/2/2158 | 88) 2/2/2818) =| 2] 28] 2 | és 
o a} a & | Of | 2] Oo So als ~ Om | & | = Ee oe a n E = | Om 
Total 27 States 739, 2282, 1897| 6958) 11168, 22305, 5801, 318, 21878, 613, 3906, 4505, 37021| 18016, 653, 2485, 21154 A 1561, 30| 1568, 1272, 3308, 353,  199| 8890139 Total 27 States 
for July '38] 1428) 1196] 3266| 8378] 14268] 4775] = 15275) 395) 2664] 2748) 26144| aa 546| | 12747, 1072| 42 986) 1504) 1306] 402| —_50|_ 58619 |°38 for July 
Colorado "39 66 44; = 178) 261) 549) 1s zal 14,117 107} 962| 11| 91 596| ‘| | | 35| 24| 66) 12| 2; 2306/'39 Colorado 
38) 31/23) 86} _—*:176|__-316) 433,17; 69,__-67|_—703|~—«335 19| 344| 42 4} 22} 30) 26] _-28} | 1515|'38 
Florida 739, 87] ai 291; 558, 990) 230) rT 756| iy 135) 124] 1288/13/61) 24) 998, tO, i aaa) 2a) 88) BBL: Florida 
"38, 54; 26 114) 347; 541| 157; 11] 462) 16, 105) 76! _—827| ~=«418| ~—36 454) 6| 77 2} 261 77; 36] 35] 12] +~—2093/"38 
Indiana *39, 197) 189| 524) 1140| 2050, 439) 27| 1645) 41, 361, 354,  2867| 1528, 39| 160, 1727) 16) 198] 3] 125) 62) 445) 34| 15) 7537/39 Indiana 
38] 88] 78| 192] 656] 1014) 312) 15) 1007| 22| 171) 146) _1673| 862) —-20/ 882| 11) 83] 3] Si 92) 21) 2|  3890/°38 
Kansas 739, 71) 43) 201, 385) 700) 213) 933, —«S | 136, 1461, 716,23, —S—«B |=) == 67, 15,91 9 1) 3261/39 K 
38) 55/53) 131) 511) 750) ~193| —_-3|_-1112) __-9|_:129) 160) _1606| 798) ~—24| 22} 2] 129) | 48 alg 26| | 3484 |'38 pail 
Massachusetts ae 144, 147) 516) 1084) 1891) 584) 29) 1125 60; 483; 467, 2748) 1082 56, 138) 1276; 20) 105) 1 227) A197 25 42) 6559/39 M h 
ee 87/77] 267| 775| 1206} 439] 35, 927| _54|_345|__235| 2035] 803) 5a 857|_"8| 921 _—6|_—:106|_—«137) 65] 3] 4533 ("38 eer ee 
Michigan = 226| Toil 1083| 1481| 2991) 786, 52| 2226, 120, AA] SA 4166) 3605) 77/539) a221) 24) 260 5) 197, 102) 291, 1s, 38) 12310/39 Michigan 
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New Jersey 739, 240) 185) 643) 1050, 2118) 550, 42) 1287, 61, 393, 573) 2908 842) 91; 950, 5) ~~ «33 30, 23) a7 5 1, 2876 °38 New 
nb '38| 1701 92 3351 760| 1357; 571/ 31/ 1043| 58] 289; 348/ 2340) 765] —swa| | 819) 8] «88 1} 111) 176) 986 | 5024/38 a 
New York 39) 695, 835) 1829) 3570, 6929, 2015, 174, 3801, 227 1353, 1631, 9301; 2832, 205, 651) 3691, 38 386 | 381| 431 612 86 75, 2196739 New ¥ 
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Cincinnati Used 
Dealers Report Good Sales 


In Enquirer-Backed Exhibit 


CINCINNATI. — An exposition of 
unused transportation, sponsored by 
the Cincinnati Enquirer in coopera- 
tion with dealers of greater Cincin- 
nati last week at Cincinnati’s Coney 
Island, drew wide attention in the 
Ohio Valley. Forty dealers displayed 
cars and more than 100,000 persons 
were attracted during the week. 


The show opened Sunday after- 
noon to 25,000 people. A display of 
fireworks was on the program four 
days of the week. Each day two old 
jallopies were wrecked. They were 
lifted on a crane and pounced down 
on steel plates. A 2,500-pound weight 
then was dropped from the crane 
until the cars were smashed to 
pieces. 


In addition there was a “Stop 
and Go” safety test, an essay con- 
test and Mayor James Garfield 
Stewart of Cincinnati proclaimed it 
“used car week.” A parade of old 
time cars was held on Saturday 


Hudson to Hold 
cm e 
National Service 
a * 
Meeting in Sept. 
DETROIT. — The annual Hudson 
national service meeting, for a 
study of service and accessory 
policies for the recently announced 
1940 Hudson cars, will be held here 
Sept. 5-7. This year, for the first 
time, the sessions will be attended 
by Canadian service executives and 
by several men from the Hudson 
overseas division, as well as by ap- 
proximately 150 men from distribu- 
torships within the United States. 
As a preliminary to the national 
meeting, Hudson’s regional service 
supervisors will come to Detroit for 
a three-day meeting starting Aug. 
31. These sessions, as well as those 


of the national meeting, will be held 
at the Fort Shelby hotel. 


In the discussions, T. H. Stam- 
baugh, director of service opera- 
tions, will be assisted by H. J. Hud- 
son, accessories sales manager, and 
E. J. Blum, technical service man- 
ager. 

Visitors will be guests of the fac- 
tory at a banquet on Sept 6, and 
the meeting will be climaxed the 
following day by a big car drive- 
away. Upon their return to their 
homes, the men will conduct a sim- 
ilar service and merchandising 
programs for the dealers in their 
territories. 





Hunt Joins Pedrick 


PHILADELPHIA. — Wilkening Mfg. 
Co., manufacturer of Pedrick heat- 
shaped iston rings, has appointed 
Robert E. Hunt as engineer in charge 
of research and product development. 
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Baltimore’s Foremost | 


| with a police escort and the mayor 
riding in an 1899 Dayton Reliable 
model. 

Harry Gardner, formerly manager 
| of the Cincinnati automobile show, 
was employed by the Enquirer to 
conduct the exhibition which was 
conceived by Bob Beiser, automobile 
editor. Many motor men from re- 
gional and home offices were in 
Cincinnati during the week to watch 
and study the effort. Dealers re- 
ported many sales and the carding 
of a huge number of prospects for 
both used and new cars. 

Only 1938-’37 and ’36 models were 
permitted in the show. A dealer 
committee of 20 picked a regulation 
committee of three who worked 
with the manager of the show. The 
wrecking of the old jallopies was 
advertised as a safety feature and 
the safety director of Cincinnati 
participated in the program. 

This was advertised each day as 
were the fireworks and these fea- 
tures were found to be great mag- 
nets in attracting the crowds. 

The newspaper reports that a 
large volume of classified advertis- 
ing was picked up during the week. 
It is planned to hold a similar event 
in the spring. 


Service Vehicles 
In Wis. Must Use 


Regular Licenses 


MADISON. — Service vehicles, 
owned and operated by motor 
dealers, must have a_ regular 
license and cannot be operated on 
a dealer’s plates, Attorney Gen- 
eral John E. Martin has informed 
Secretary of State Fred R. Zim- 
merman. 


The ruling was given in con- 
nection with the use of trucks, 
which haul farm machinery sold 
by dealers in their regular course 
of business. Some of these dealers 
have constructed specially de- 
signed trailers and others have 
converted motor trucks for haul- 
ing and delivering such ma- 
chinery. 

A number of dealers have been 
operating these vehicles with 
their dealer’s license plates at- 
tached, contending that they have 
this right because the trucks or 
trailers are for sale. One dealer 
in particular, makes a business of 
building these specially designed 
trucks and uses them for deliver- 
ing farm machinery which he has 
sold and often sells them to other 
implement dealers. 











Automotive News’ truck section 
the only dealer trade paper of the 
truck industry. 
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Car Show Draws 100,000 Perso 


Boosting Used Cars... 





SMASHING UP a junker during the used car week sponsored last week by 


the Cincinnati Enquirer with dealers co-operating. This was one of the many | 
features of the exposition, which drew more than 100,000 persons to Cincin- | 


nati’s Coney Island. 





a 


| Spain’s Proposal 
| On Used Cars 


ish market, automotive exporters, 
it was learned here this week, wil] 
give scant attention to a reported 
proposition from Spain suggesting 
that American automobile manu- 
facturers arrange to ship second- 
hand trucks and passenger cars to 
Spain on terms extending beyond 
12 months. 

While such a proposition might 
sound reasonable to outsiders, in- 
formed sources here pointed out 
there are obvious reasons why the 
plan is both impractical and un- 
desirable from the automotive in- 
dustry’s viewpoint. 


The most obvious of these 
| reasons is the fact that American 
automotive manufacturers do not 
have any used vehicles. The only 
way they could obtain them would 
be to purchase the vehicles from 
individual dealers. Exporters would 
hardly be interested in acquiring 
used vehicles for cash in such a 
cumbersome manner for the pur- 
pose of reselling them in Spain on 
credit of 12 or more months. Used 
car dealers themselves are, of 
course, not large enough to ne- 
gotiate profitable export trade di- 
rectly. 


Even if they were in a position 
to do so, it is pointed out that 
manufacturers would be_ unlikely 
to seriously consider furnishing 
|Spain with used trucks and pas- 


ANOTHER FEATURE of the Cincinnati used car week was a parade of old- |S¢98eT cars for either cash or 
time automobiles through the city streets. Shown in this photo is a Ford of | credit because it would wipe out 


ancient vintage. 


‘Cold Weather’ Service 
Drive Is Opened Early 


CHEYENNE, Wyo.—W. E. Din- 
neen, Inc. (De Soto-Plymouth), 
last fall had such good results 
with “cold weather’s coming” ads, 
window placards and direct mail 
advertising, that this year they 
are starting the campaign in 
August. 

Last year the intensive cam- 
paign to boost service department 
receipts was inaugurated about 
the time people were thinking of 
putting anti-freeze in the radiator, 
but this year W. J. Dinneen, man- 
ager, figures to get more business 
and at the same time level off the 
first cold weather rush peak in the 
shop by promoting tune-ups for 

| winter driving early in the sea- 


son. The August promotion is be- | 


'ing aimed at De Soto and Plym- 
outh owners rather than the gen- 
| eral Cheyenne motoring public. 


The complete job to put a cus- 
tomer’s car in peak operating con- 
dition is priced at $3.75 for De 
Soto and $3.50 for Plymouth. It 
includes all necessary cleaning 
and adjusting of spark plugs, dis- 
tributor points, carburetor, valve 
tappets, fuel lines and pump, fan 
belt, and generator charging rate. 

— is checked and retimed 





Chicago Raises 
Standards of 
Used Car Ads 


CHICAGO.—A report of the auto- 
mobile division of the Chicago Bet- 
ter Business Bureau shows that 
1,480 investigations of used car ad- 
vertising and 160 shoppings of auto 
credit ads were made during the 
first seven months of 1939. 


The bureau’s activities receive 
financial support of the Chicago 
Automobile Trade Assn., and the 
cooperation of metropolitan news- 
papers and radio stations, with the 
objective of raising standards of 


used car merchandising and adver- | 
tising. The organization handled 140 


inquiries and 412 complaints, most 
of which were adjusted or found to 
|be unwarranted, and secured the 
' publication of 21 corrections. 


along with flushing out of the 
cooling system, filling battery and 
making a general check of crank- 
case, transmission and differential 
oil levels. 

Another special service that is 
being promoted along with the 
winter tune-up is a brake reline 
job at $12.85 for the De Soto and 
$12.55 for Plymouth. The job in- 
cludes removal and installation of 
brake shoe linings, adjustment of 
brake shoes, bleeding of lines as 
necessary, addition of brake fluid, 
and cleaning and repacking of 
front wheel bearings. 


|a potential market for new ve- 

| hicles. The export representatives 
of automotive manufacturers 

| would be among the last to recom- 

|mend such a move since most of 

| them profit from commissions and 
naturally are anxious to export the 
highest possible merchandise 
values. 
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In Pedrick Contest | “vis 


PHILADELPHIA. — Fifty-four 
repairmen won cash prizes total- 
ing $500 for co-operating in the 
Pedrick Car-Owner Motor-Job 
contest for June. Here are the top 
winners: 

First prize, $100, Oran Fowler, 
Fowler’s Garage, Linn Creek, Mo.; 
second prize, $75, A. Atwood, At- 
wood Bros., Fairmont, Neb.; third 
prize, $50, Howard Sexton, Sex- 
ton’s Garage, San Antonio, Tex. 
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WITH 125 MEN attending the Chrysler Service School on 1940 models last 


week, the men were split into groups 


of 10 to 12 men, and each group went 


from station to station where instructors from the factory engineering and 
service departments gave the field boys a thorough course on each main car 


assembly. 





of their study. 


HERE A GROUP is working with a transmission assembly showing how the 
service men were not only given data which they had to keep in their note- 
| books in preparation for the examination which they get after returning home, 
but how they actually disassembled and re-assembled the units in the course 
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(hevrolet Shifts 


S Field Personnel; 


Connell Named 


DETROIT.—A series of promo- 


ions throughout its retail sales or- 





nization is announced by W. E. 
prise Holler, Chevrolet 
cal i general sales 
: j manager. Eigh- 
atly © teen members of 
pan- — the executive 
ters, field personnel 
will | were affected Wy 
rted — the order. 
ting | Topping the 
nu- list is J. L. Con- 
nd- nell, who was 
Ss to named assistant 
ond regional manager 

in charge of new 
ight 4 L. Connell car sales in the 
in. Great Lakes Region. Connell form- 
out ly was New Orleans zone man- 
the ager. 


un- L. V. Bierk, formerly zone man- 
in- ger at Janesville, has been trans- 


lese 


can 


ferred to Minneapolis, where he 
will hold a similar position. Suc- 
eeding Bierk in Janesville as 


not ne manager is C. W. Wood, who 
nly tas been serving in that capacity 
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in the Davenport (Ia.) zone. 


D. H. Smith, who has been the 
sMinneapolis zone manager, will 
‘follow Wood as Davenport zone 
manager. 

The new zone manager in New 

Orleans will be C. E. Humphrey, 
_in St. Louis. 

Another central office executive 
who takes a field position is A. F. 
Pate, former assistant zone man- 
ager at Cleveland and city man- 
ager at Indianapolis, and lately in 
charge of field operation and 
budget in Chevrolet's mass selling 
department. Pate becomes Fargo 
mne manager, succeeding E. J. 
-Hogan, who becomes city manager 
at Milwaukee. 

J. W. Settle, formerly Los Ange- 
-les city manager for Chevrolet, is 
named zone manager at Great 
Falls, Mont., while Jackson Howell, 
‘former Great Falls zone manager, 
‘takes a similar post at Oakland. 

New city manager in Boston is 
F. B. Walsh, formerly assistant 
zwne manager in charge of new 
_cars at Syracuse, N. Y. 
| From city manager at Mil- 
j)waukee to city manager at St. 
— is the jump made by R. M. 
' Harrison. 

. Succeeding Settle as Los Angeles 
‘city manager is Bradley Sizer, 
‘formerly assistant zone manager 
in charge of new cars at Zanesville. 

C. H. Piebes is named assistant 
zone manager in charge of used 
cars at Tarrytown, N. Y. 

New car manager of West- 
chester county in the Tarrytown 
zone is L. G. Cassell, formerly as- 
sistant zone manager in charge of 
used cars in the same zone. 

New car assistant zone manager 
at Tarrytown, succeeding Piebes, 
is F. M. Larkins, who has been 
organization manager of the Tarry- 
town zone office. 


W. A. Pape, former assistant 
manager in charge of used cars in 
the New York zone, becomes city 
manager in Kings county, N. Y. 

A. W. Famular is the new zone 
‘Manager at Baltimore, after hav- 
ing been Denver zone manager 

)Since 1935. Succeeding Famular at 
_ Denver is H. Z. Wellinger, formerly 
“manager of the central office re- 
, tail sales promotion department. 





Used Car Index 


The average used car prices, 
taken from the weekly Used 


Car Selling Prices chart, shows 
the following: 

High Low 
July Average...... 525 469 
Aug. Average ...... 528 449 
Sept. Average ...... 515 441 
Oct. Average ...... 492 425 
Nov. Average...... 481 412 
Dec. Average ...... 462 399 


Jan. Average (’39) .*585 *%512 
Feb. Average (’39) . 578 519 
Mar. Average (’39) . 573 508 
April Average (’39). 567 504 
May Average (’39) . 576 510 
June Average (’39). 575 509 
July Average (’39) . 561 470 
Aug. 5, 1939........ 547 446 
Aug. i rer 540 846457 

*Offering of higher - priced 
1938 models lifts national aver- 
age. 
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MAKE Boston N.Y. Phila. Col’mbs Ind’pls Detroit Chicago Min’pls N. Or’ls Tulsa Denver L. A. Seattle Nat. Av. 

Buick “40” 738] 195-746|690-640|765-595, - |795- |749-545/795-595/775- (895-825, - —|850-785/845-600| - —_—| 798-678 

°37 || 645-675 |045-475|095-480,509- —_|595-545|545-365/650-495/595- —_ |535-429|695-—_|625-595|725-495|695-675/620-518 

°86|| 485-895|395-345,395-  |485- |445-895/425-299425-295| - |425- |495-_—_|495-389/429-415/495- [457-372 

Buick “50-60” *$8|790- | - (120-600, - | - |726- (745- | - (875-825, - (875- | -  |895- [832-736 

*37|| 660-585, - (686-625, - | - (440- (675-525, - [685-635] - |691-645/695-645| - (656-585 

*96490- | - | - | - | - | -  (895- | - (485-415) - | - (495-445) - (490-418 

“Chevrolet Master 938, 595-415-395 |575-375 555-020 |570-470|410-840|525-475|519-529, _- _|000-065|015- _|128-000|615- [664-474 

°37 | 475-360 |295-276|435-375|495-395|450-375|399-330/465-335/519-375, - —_ | 445-485|495-410)515-395/525-468 459-377 

end °36|| 365-295|195-175|325-295| 365-299 |360-325|320-235|325-275|298-288, - —«(825- —_|895-235|475-299|469-395|355-287 

Chevrolet Master Deluxe 38 | 495-485|045- __|575-365|577-485|540-495|495-444 |545-445|589-498|675-625/565- —_ |595-485/695-545) - [577-425 

°37|| 485-485|439- _|475-345|475-395/475-460|395-329|465-335|519-445| 495-425, - —_ |485-395|585-440/595-485/495-411 

*36|| 325- |819-  |$45-225|400-299|335-  |295-257|365-295|349-335| 385-325, - |875-345/445-420| - ‘(862-318 

Chrysler Six *38|| 695-628|689-565|625-595|  - (595- | - | - |625- |750-695|785- |850- |695- | - [727-617 

737 | 625-425 |465-375|560-395|590-528/095-495, - |495-395/525- —|575- —_|595-495|595-395|595-495|719-645|/574-470 

°36|| 405-895|395-345|365-345|398-325|395-375, - | - |475-445/545- |495- | - (495-445 |650-445|458-402 

Chrysler Eight "$8 735- (689-685) - | - | - | - | = | =  (|795-775) - | - (|798- | = |%61-732 

737 || 545-485|649-539|575-495|645- - |895- (595-375, - |725-695) - | - | - - [622-49 

*36|435- |  - (450- (545- |875- |380- |450-875/497- —|545-495/445- —|695- —|505-445/650- [588-421 

De Soto °98||505-  |675-  |545-  |695- | - |495- |625-465|647- | 725-675|695-  |865- —|795- | - ‘(738-585 
737 || 545-395|445-835|465-385| 545-475 |475-375|425-375|495-385 595-445) 595-550|525-495|575-495|565-495 665-595) 

i ~~ | - (495-200; - _(845-209/805-945| - [425- [805- [465- [475-445 - [485-868 

podge Fi 025-505 509-500 |595-495)645-520/720- | - _ |625-495/507- | 795-780]605-005/505- [595-580] 785-690] 005-088 

See eee ne rer 37 | 515-400|875-295|475-395|515-469|495-375|435-330 495-275 |488-485| 625-565|545-475|527-495|650-445|695-545/526-426 

inna *36|| 395-285|245- [305-865 |425-365|375-325|345-244 395-295 425-350] 495-425|385-325|395-375|495-345|549- [422-329 

Ford Standard *38)505-  (4805- |435- | -  |525-445/445-395|/495-395/469- | 445- ee ee. - (645- [532-431 

Se ee ge *371|| 395-295|365-825|985-260/345-  |895-  |365-245|365-275|425-385|395-  |450- | 445-895|435-369|495-475|409-337 

oor] 375-200 |200-150|825-250 285-258] 845-2 10] 245-169 |285-225|829-275| 415-875 925-295|995-199|365-245|429-385|332-249 

Ford Deluxe 7$8|| 585-540/435-428/500-495|040- |485- |495-390|575-420| - |565- |[495- — |695-565/665-495/69 [580-488 

°$7|| 445-275|245-  |995-275|888-375| -  |350-295/395-325| - | 510-465/450-345/475-329'465-365/545-468|442-342 


1325-265|279-167|300-275|319- __|895-350| _- _|395-365|/495-295|308-875|358-290 






°36|| 335-225/325- |265- |329- 

















Graham 38)| . 
ee 37], - |965-319| - (895-367; - |425- |475- 1575-545]452-489 
°$6/325-  |195- | - |! - | = _ |215-195|/325-275|  - - |825- |825- |470-300/425- |$44-241 
Hudson Six *38|| 485- : - 
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- 1495- - 1605-495, - | - | + - (498- (oo - 3 
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Hudson Eight 
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Hudson Terraplane $8)/465- |545- (475-435 - | - (|395- (550-445) | 595- | |595-515|689 (575-451 
87) 450-395|335-295| - |885- |845- |205- |445-345/478-450| - |475-395/495- |445-435/525-495)/459-383 

36] 290-225/325-265|  -  |'375-288|285-275|285-239|295-195|385-368| - (|385- | - |345-295/388-279/336-270 
























38), = - 791-715, - | - | - | = {195- - 785 

"37 | 695-525/645-4751505-405]_- (675-505|505-540|645-475| =| (785-745-6560 = 1675-554 
— eee 996) 525-465/435-365| - | - | - (899-897/475-345) - | - | -  |585-495/565- (|505- (502-489 
Lincoln-Zephyr *38/|948- —[865- 875-535, - (|795- |865-735/795- § - | - | = | 1 1 

*87'| 635-595|495- 660-415) - =  |499-460|545-495|550-495| 795-748, -  |695-595|745-505|850-759 


sah tetas ReemeamRaaa I - |475-425|395-295/395-359/450- | - |525- 629-475|464-418 
















|| 645-395|449- 
- |495- 


























SS ee SLU le Sle | | - | [595-465] - _ [499-407 
mmm SE Ow - | - - [275- | - (825-205) - | - | = = |825-285 
Nash 3): - - - | - =| = _[855-_ 1782-588 
937 515-485] - (865- |575- (575-495) - [485-445/485- | - | - | - (608-650) - (569-478 
56 || 365-845205- | - | - (205-  |  - ‘(S25-2751905- | - | - (276- ([445- | - [882-207 
Olds Six *38) 745-625,495-  |595- -  1745-5651590-4901695-575|687-595|  - |665- |650-595/695-675|795-775|696-508 
——_——_—__e —w—_s~~=<_=>S_—*°8'7 |] B75-495/475-395/565-395| - [495-  |495-345/525-445|545-485| 635-575|575-475|595-450|585-479| 695-585 563-465 


*36|| 445-285|285-275|445-295|399-395|395-375 330-272|465-325|437-359 | 395-385) 445-395|495-345 |495-395/575-465|481-351 
Olds Eight 8] 725-635/645- 695- 695- |725- | - le95-505) - | - | - | - | - | - 
937] 545-520/495- (595-535|575-565| - [449- (575-495|525-495| 685-625/595-525| - (645-495) - [582-528 
LS *$6/|395-3451395- | - (445- | - | - (425-395/455-375/475-395/495- | - |450-400| - (448-384 
Packard 120 | 995-|745- 
TT '—---9°?'$7]] 618-550549- 1595-495/545- | 1550-4851595-  |575-375/745-645|750- |795-645) 1653-525 
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National Average, All Makes, Aug. 12—$540-$457 
National Average, All Makes, Aug. 5—$547-$446 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 

clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 

prices have been compiled from published figures to establish the trend of the market and the resulting national index. 
Where no prices are quoted, no car of make and model was offered during the period covered. 
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Working Hours 
Set for Truck 


Drivers in Pa. 


HARRISBURG, Pa.—(UTPS).— 
The Public Utility Commission has 
announced adoption of regulations 
fixing maximum working hours 
for truck drivers operating under 
its jurisdiction. The regulations 
become effective Oct. 2. 


No carrier subject to the regu- 
lations shall permit or require a 
driver to remain on duty for more 
than 60 hours in any week. A week 
is any period of 168 consecutive 
hours and begins when the driver 
reports for duty. Carriers operat- 
ing trucks every day in the week 
may permit drivers to remain on 
duty for not more than 70 hours in 
any period of 192 consecutive 
hours. 


Except under adverse weather or 
road conditions, a driver is not 
permitted to operate for more 
than 10 hours in the aggregate in 
any period of 24 consecutive hours, 
unless he be off duty for eight 
consecutive hours during or im- 
mediately following the 10 hours 
aggregate driving and within the 
period of 24 consecutive hours. 
Two periods of resting or sleeping 
in a “berth” may be cumulated to 
give a total of eight hours off 
duty. “Berth” means a bunk or 
berth on a truck which is properly 
equipped for sleeping, including 
spring mattress, pillow, adequate 
bed clothing, adequate ventilation, 
aud ready means of entering or 
leaving it. 

The regulations do not apply to 
any carrier when engaged in. 
transporting property to or from 
any section of the state with the 
object of providing relief in case 
of earthquake, flood, fire, famine, 
drought, epidemic or other dis- 
aster, or to state-controlled stores. 


Diesel Vehicles to Pay 
Neb. Equalization Fee 


LINCOLN, Neb.— Diesel-pro- 
pelled vehicles in Nebraska will 
have to pay an equalization fee 
in lieu of fuel taxes, according to 
information sent to county treas- 
urers by R. F. Weller, assistant 
state motor vehicle director. This 
is in accordance with the new 
state law and will go into effect 
Sept. 1. 

The annual equalization fees 
are $130 to $410 on buses with 
Passenger capacity between eight 
and 36; from $8 to $560 on com- 
mercial trucks with %4-ton to 14- 
ton capacity; and from $8 to $44 
on farm trucks with 1144-ton to 
6-ton capacity. 





cholshane325A 


Alaetasae 


For places where it is necessary 
to have positive jaw-clutch action 
with the flexible, smooth starting 
character of a friction clutch, there 
is available a new magnetic clutch- 
brake mechanism recently devel- 
oped by the Stearns Magnetic 
Manufacturing Company, Milwau- 
kee, Wisconsin. This device com- 
bines the properties of positive 
clutch, friction clutch, and friction 
brake. It can be engaged at norma! 
engine speed. This new Stearns 
unit provides smooth acceleration, 
non-creeping, and instantaneous 
disc-brake stopping. Parts such as 
discs and certain other important 
elements must be non-magnetic 
and yet possess high electrical re- 
sistance. In seeking a material 
combining these requirements, the 
engineers adopted “Ni-Resist”, a 
Nickel alloyed cast iron, noted for 
its corrosion and heat resistant 
properties as well as for its special 
non-magnetic 
and electrical 
characteristics. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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New Commercial Car Registrations, Six Months Total, 1939-1938 | 


Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold. 
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International Offers 2 New Multi-Stop Delivery Units 


Models to Be 


Available 


On 102, 113-Inch Wheelbase 


CHICAGO.— Two new delivery 
ucks, equipped with new all-steel 
treamlined Metro bodies and de- 
igned for multi-stop delivery, are 
announced by the International 
farvester Co. They are the %-ton 
yodel D-2-M and the % to 1-ton 
)-15-M. Each is available in 102 
snd 113-inch wheelbases for 7-foot 
}inch and 9-foot 6-inch bodies, 
respectively. 

Both models are being built on 
regular production lines at the 
springfield (O.) works. They are 
not body builders’ conversions; 
chassis are designed especially to 
meet the requirements of multi- 
sop service, and the new bodies 
are available for use only on these 
two new Internationals. 


Low operating cost, increased 
payload space with minimum over- 
all vehicle length, ready load ac- 
cessibility, greater driver comfort 
and convenience, distinctive ap- 
pearance, and exceptional adver- 





hio 


INTERIOR of driver’s compartment, 


in the new International delivery 
anits, with driver’s seat folded and 
pushed forward out of way, leaving 
clear path across compartment. With 
quests control on the steering col- 
umn and hand-brake lever on the left- 
hand side of the driver’s seat, the 
aisle is entirely clear. 


tising value are among the ad- 
vantages claimed for the new 
units. 

Chassis features include wide 
tread and forward steering control 
for easy handling; sturdy front 
axle with ample capacity; long, 
easy-riding springs, gearshift con- 
trol on steering column; hand- 
brake lever at driver’s left; deep, 
well-reinforced frame with special 
brackets for body mounting; un- 
derslung tire carrier, and 18%- 
gallon-capacity fuel tank. 


Features of the body include 
minimum body weight and in- 
creased pay-load capacity through 
use of high-tensile, corrosion-re- 
sisting steel in body frame and 
structural members. Glass wool 
panels provide body insulation. 
Provision has been made for ready 
replacement or repair of inner and 
outer body panels in case of dam- 
age. 

Driver’s location is well forward 


9 Truck Makers 
Will Exhibit at 
Natl. Car Show 


NEW YORK.—How firmly the 
motor truck has established itself 
88 an indispensable factor in com- 
mercial transportation will be 
demonstrated at the 40th anniver- 
sary National Automobile Show to 
te held Oct. 15-22 in Grand Central 
Palace here. Nine different makes 
of commercial vehicles will occupy 
the major portion of the third 
floor. It will be the only truck 
show in New York this season. 


Makes to be exhibited will in- 
clude Chevrolet, Dodge, Federal, 
Hudson, Mack, Plymouth, Stude- | 
baker, White and Willys. 

The committee in charge of the | 
show, which will be held under the 
auspices of the Autonwbile Manu- 
facturers Assn., consists of Byron 

Foy, chairman; Richard H. 
Grant, Paul G. Hvffman and 
Show Manager Alfred Reeves. 


in the spacious driving compart- 
ment; and the large, wide, sloping 
windshield, the narrow’ corner 
posts and door pillars, and the 
large side and door windows per- 
mit good driver visibility. With the 
gearshift control on the steering 
column and the hand-brake lever 
at the driver’s left, the driver 
reaches the load compartment and 
the curb side door without ob- 
struction. The seat folds and 
pushes forward to permit loading 
and unloading from either side 
when desirable, and the low, flat 
engine housing provides space for 
many parcels. 

The 7-foot 9-inch body for both 
of the 102-inch chassis has a load 
space measuring 93 inches long, 70 
inches wide, and 68 inches high— 
225-cubic foot capacity. Overall 
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METRO BODIES on Internationals have proved valuable in all kinds of laun- 
dry and dry-cleaning service. Larger loads of the light though bulky bundles 
are possible and drivers work with increased efficiency, less fatigue and better 
visibility. This is one of International’s new Multi-stop delivery units. 








length from bumper to bumper is 
181 inches. The load space of the 
9-foot 6-inch body, which totals 
280 cubic feet, measures 114 inches 
in length, 70 inches in width and 


SEND FOR 
nh Onn 


This 16-page bulletin, KU-12, 
is yours for the asking. It treats 
the air brake requirements in 
non-technical terms and ex- 


68 inches in height. The overall 
vehicle length is only 202 inches. 
Over-all height of the two units 
ranges from 94% inches to 98% 
inches. 
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Gentlemen: 


plains why Wagner Air-Brakes 


give greater efficiency and 
lower maintenance cost. It's 


FREE. Send for your copy Now. 
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You Can Eliminate “BRAKE 
LEG FATIGUE” by equipping 
Trucks, Tractors, Trailers, 
and Buses with 


AUTOMOTIVE EQUIPMENT DIVISION KK 39-6 AN 


ic @rporation 


6400 Plymouth Avenue, Saint Louis.US.A. 


Please send me my copy of your FREE Bulle- 
tin on Wagner Air-Brakes. 


Pee eeeeeeeeeeseees 
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Stewart Named 


Regional Manager 
For Truck Show 


CHICAGO.—John F. Winchester, 
president of the National Motor 
Truck Show, Inc., announces the 
appointment of Curtis C. Ctewart 
as regional manager of the 
National Motor Truck Show with 
headquarters at the Navy Pier 
here. 


Stewart will be in charge of ac- 
tivities in the Chicago zone of the 
national highway transportation 
show, which will be held at the 
Navy Pier, Nov. 8-16. 

Stewart was formerly chairman 
of the Cartage Crime Assn. of 
Chicago, a post which he occupied 
for three years. He was also gen- 
eral manager of the Cartage Ex- 
change of Chicago for 6% years 
and, during NRA days, he spent 
considerable time in Washington 
writing the code for the trucking 
industry. 



























Mile after mile . .. Hour after hour—Curves, Stops, Down 
grades, Traffic, Rain, Snow and Slippery roads ane only 
a few of the hazards that truck and bus drivers must 
contend with. It’s not like going on a picnic. It’s a tough 
grind. Ordinary manual operated brakes do a good job 
of stopping, but there is only so much leg power avail- 
able and the “‘close call” may come just at the time when 
the driver is “leg tired.”’ 


You can make it easier for these “Pilots of the Highways” 
by equipping your vehicles with Wagner Air-Brakes. Just 
a slight push on the brake pedal and your brakes go into 
action bringing the vehicle to a quick, smooth positive stop. 


Unlike ordinary air brakes, the construction of Wagner 
Air-Brakes is relatively simple. Fewer parts make the 
installation easy and quick, and convert manual brakes 
into real power brakes — Power Brakes with plenty of 
power always ready when needed. 


If you are interested in real brake efficiency, mail the 
coupon below for full information. 
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294% of New Car 


Common, Contract Carriers 


Carry Bulk of Freight 


WASHINGTON. — Ten leading 
automobile manufacturers shipped 
1,148,354 new cars over the high- 
ways during 1938, while 787,561 
moved by rail. The waterways car- 
ried 155,698. 

Of the total of 2,091,613 automo- 
biles moving by all methods, 54.9 
percent moved over the roads, 37.7 
by rail, and 7.4 by waterway. 

These figures were released last 
week by the Interstate Commerce 
Commission in the first of a series 
of exhibits. 

The exhibit divided the highway 
movements into four major cate- 
gories. Common and contract car- 
riers carried the bulk of the 
freight, moving 481,367 and 420,295 
cars, respectively. Dealers and dis- 
tributors took care of 209,111, and 
customers (individuals who buy at 
the factory or assembly plant and 
drive the cars away themselves) 
handled 34,869 automobiles. 

The remainder consisted of 1,217 
shipped by highway carriers whose 
status was unknown and 1,495 
shipped by the American Bantam 
Co. over the roads in its own 
equipment. 

The General Motors Corp., led 
the list in volume, shipping a total 
of 957,108 cars, divided almost 
equally between the railroads and 
highway carriers. The former 
transported 464,861, or 48.6 percent 
of the total, while 477,535, or 49.9 
percent, moved over the roads. The 
remaining 1.5 percent, 14,712 ve- 
hicles, went by waterway. 

Second in point of volume was 
the Ford Motor Co. Seventy-five 
percent of Ford production was 
shipped by highway and only 20 
percent by rail. Units moved were 
369,639 cars by road, 98,370 by 
rail, and 24,922, or 5 percent, by 
water, for a total of 492,931 cars. 


The Chrysler Corp. followed with 
shipments of 448,250 automobiles, 
187,345, or 41.8 percent, of which 
moved over the roads. The rails 
carried 164,321—36.7 percent-—-and 
96,584, or 21.5 percent, moved by 
waterway. Dealers and distribu- 
tors, however, handled the major 
portion of Chrysler's highway 
shipments, taking 146,968 cars. 
Common and contract carriers 
moved only 18,657 and 12,713, re- 
spectively. 

Fourth in volume was the Pack- 
ard Motor Car Co. with a total of 
48,610 cars: 18,929 cars (38.9 per- 
cent) by highway, 17,939 (36.9 per- 
cent) by rail, and 11,742 (24.2 per- 
cent) by waterway. 


Hudson, which shipped 46,448 
cars, sent 21,047, or 45.3 percent, 
by highway, with common carriers 
handling 12,148 and dealers haul- 
ing 6,887. 

Studebaker, with a 44,730-car 
total, moved 80 percent by high- 
way and none by water. Over-the- 
road shipments were 35,778 units. 
The rails carried the remaining 
8,952 vehicles. 


Nash shipped 21,721 cars by 
highway. This was 67.8 percent of 
its 32,017-car total, of which 16,262 
were hauled by common carriers; 
1,817 by contract carriers; 2,546 by 
dealers and 1,096 by individual cus- 
tomers. The 10,296 cars remaining 
went by rail. None went by water. 

Willys-Overland shipped the 
greatest percentage of its total by 
highway—86.1 percent of 14,412 
cars. ; 

Graham-Paige, with shipments 
of 3,508 cars, sent 1,837 (52.4 per- 
cent) over the highways, 1,300 
(37.1 percent) by rail, and 371 
(10.5 percent) by water. 





truck Cobb selected as official service 








Special to Automotive News 

BIRMINGHAM, Ala.—A favor- 
able report on a compromise 
measure, raising the truck load 
limit in Alabama from 20,000 to 
32,000 pounds, has been voted by 
the senate highway committee of 
the Alabama legislature. Trucking 
interests seek a 40,000 pound limit 
while railroads and workers oppose 
any increase in the present limit. 

Action of the senate committee 
was taken after Gov. Frank Dixon, 
on advice of Chris Sherlock, state 
highway director, announced he 
would sign a bill raising the limits 
to 8,000 pounds per wheel and 
stating he did not believe 40,000 
pounds excessive if well propor- 
tioned. 

The following statement had 
previously been made by Sherlock, 
who said it was in accordance 
with the findings of the National 
Assn. of Highway Directors and 
Commissioners: 

“In my opinion 40,000 pounds 
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Consult your 


FOREMOST IN TRANSPORT SINCE 1852 


FAVORITES 


As in the Middle West, the East and the 
south, Studebaker Trucks on the Pacific 
Coast are serving the foremost industries. 
Petroleum products distributors, for ex- 
ample, find Studebaker reliability, low cost 
and smart looks decided assets. 


Studebaker Trucks range up to 20,000 


They are built in both Cab-Forward and 
Standard Series Models. 


They are sold and competently serviced 
throughout America and foreign countries. 


THE STUDEBAKER CORPORATION 
TRUCK DIVISION 
SOUTH BEND, INDIANA 





in fast 
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SHARK-LIKE object in the foreground is the body of John R. Cobb’s Railton 
racer, with which he set a new land speed record of over six miles per minute 
on the Utah Salt Flats last week. Directly beside the car is the two-ton Dodge 


unit in connection with his speed runs. 











Load Limit of 32, 000 Pounds’ 
Wins Ala. Legislative Support 


will not unjustifiably damage the 
roads, provided the weight is 
limited to 8,000 pounds per wheel, 
or 16,000 pounds per axle and 600 
pounds per width inch of tire.” 


Appearing in favor of the truck- 
ers’ bill was Josh Oden, vice-presi- 
dent of the Motor Vehicle Assn. of 
Alabama, who told the committee 
a 20,000 pound limit was “a man- 
made barrier.” He classed this 
along with unfair freight rates in 
the South as barriers to the de- 
velopment of the motor freight in- 
dustry in the South. Prof. Harry 
Tucker, of the University of North 
Carolina, said “Loads alone do not 
ruin the pavements. There are 
many other factors.” 


Appearing for the railroad in- 
terests was L. H. Horning, regional 
director of the Assn. of American 
Railroads. He declared that when 
truckers get a big load limit, they 
do not lower rates, but pocket the 
difference. He asserted truckers 
were damaging roads, so that they 
are dangerous to motorists. 


The bill is expected to be hotly 
contested as it is taken up by 
hoth houses of the legislature. 


Mich. Trucking 
Assn. Furthers 


Conclave Plans 


DETROIT.—Plans are being 
furthered by the Michigan Truck- 
ing Assn. for its annual conven- 
tion here Sept. 28-29. A rodeo, in 
which drivers from all over the 
state will compete, will be one of 
the features of the conclave. 


So far scheduled for the conven- 
tion are a board of governors’ 
luncheon, general business meeting 
and election of officers, 
supper dance, all on Sept. 29; the 
rodeo and annual banquet on Sept. 
29. 

A new semi-trailer, completely 
equipped with body, will be given 
by Fruehauf Trailer Co. as the 
grand prize in the state rodeo. 


Log Book Supplied 


DETROIT.—As a service to truck 
and trailer operators engaged in in- 
terstate hauling, the Fruehauf Trailer 
Co. is supplying the daily log book 
required by the Interstate Commerce 
Commission at cost. 


ane 6 lof the Fruehauf Trailer Co., an- 


Truck Section 


Cobb Smashes 
Speed Mark at 


s Shipped Over Highways in 1938 U 


In 


368.85 M. P. H. 


BONNEVILLE SALT FLATS 
Utah. Hitting 368.5 miles per hour. 
John Cobb, British businessman, 
boosted the world automobile record 
above six miles a minute here last 
week. 


In two runs along a thirteen-mile 
straightaway and through mechani- 
cal timing traps in mid-course, Cobb 
pushed his 2,600-horsepower Railton 
Red Lion to speeds never before 
equaled on wheels. Hitherto they 


had been approached only by Capt. 
George E. T. Eyston also an Eng. ! 


lishman. Eyston’s old record for the 
mile was 375.5 M.P.H. 


The speed for the mile of 368.85 
was an average computed from 
370.75 for the out-run—fastest mile 
ever traveled over ground — and 
366.97 for the return. 


Before leaving the Salt Flats for : 


England, Cobb said he intends to 
try to set four other speed marks, 


three now held by Eyston and the | 


other by a German, the late August 
Rosemeyer. They are for five and 
10 miles and for five and 10 kil- 
ometers. 


Greatest Need in 
Post-War Spain 


NEW YORK.—Thousands of mo- 
tor trucks are among the most ur- 
gent post-war needs of Spain, 
Joseph W. Rowe, vice-president of 
the Irving Trust Co., told mem- 


bers of the Export Managers Club © 


of New York, Inc., at their regu- 
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lar luncheon meeting in the Hotel ; 


Pennsylvania here last week. 

Rowe, who recently 
more than 1,500 miles through in- 
dustrial and agricultural sections 
of Spain, listed rehabilitation of 
transportation facilities, adjust- 
ment of currency difficulties and 
establishment of long-term credits 


as the three major problems fac- | 


ing Spain in her post-war recon- 
struction program. 

Spain as a whole, Rowe ex- 
plained, did not suffer great ma- 
terial damage through the war. 
Highways remain in fairly good 


condition, he added, but the road- © 


beds and rolling stock of railroads 


were badly damaged and motor | 


transport all but crippled through 
the loss and destruction of trucks 
and passenger cars. 


Carley Gets Regional 
Post at Fruehauf 


DETROIT.— Roy A. Fruehauf, 
vice-president and director of sales 


nounces the promotion of C. D. 
Carley, formerly manager of the 
Charleston branch of the company, 
to the position of regional man- 
ager for the Southeastern section. 

Carley will have complete super- 
vision over the Richmond, Norfolk, 
Charleston, Charlotte, Columbia, 
Savannah, Atlanta and Birming- 
ham territories. Carley’s jurisdic- 
tion will also include the distribu- 
torship of the company at Chatta- 
nooga. His headquarters will be at 
Charleston, S. C. 





MICHIGAN’S WINNERS in the Ford Motor Co.’s nationwide sales contest 
for May are shown here, with other officials, during a three-day visit to the 


New York’s Fair last week. The tri 


Therlo Lawrence, E. G. Wiedman Auto 


Kingsford Motor Co., Iron Mountain; Jerry 


was their prize. Front row, 


left to right: 
Speman; J. R. (Guffy) Johnson, 


Co., 
ickard, Ford Motor Co. repre- 


sentative of Dearborn; H. K. Turner, Ford Motor Co. representative of Dear- 
born; James Melton, tenor of the Ford Summer Hour broadcast; C. Richmond, 


Ford Motor Co. representative of Dearborn. 


Back row, left to right, Alfred 


Gross, salesman for R. S. Kingsbury, Dexter; R. G. Haigh, Bryant Motor Sales, 
Detroit; Carl Miller, Fred Miank Motor Sales, Romulus; and Werner Edwards, 


of the Negaunee Motor Co., Negaunee. 
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8U.S. High Court Grants Appeal on Pa. Convoy Ban 
Transit Industry Told How — 


To Save Millions in Taxes 


LOS ANGELES.—A saving of! sin is the only state using the sys- 
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Injunction Holds Up State 
Enforcement Until Hearing 


special to Automotive News 

HARRISBURG, Pa.—(UTPS). 
Justice Owen J. Roberts, of the 
United States supreme court, on 
Aug. 18 granted an appeal to the 
court from the decision of the su- 
preme court of Pennsylvania de- 
claring clause C of Section 1033 of 
the Pennsylvania motor code con- 
stitutional, it is reported by Ed- 
ward S. Gogolin, general manager 
of the Pennsylvania Motor Truck 
Assn. 

The clause forbids car-over-cab 
convoy trucks from operation on 
state highways. 

Justice Roberts also granted an 
injunction restraining the common- 
wealth from enforcing provisions 
of the act. The motor police have 
peen notified of the change, and it 
is now permissible and legal to 


carry cars over the cab. The pro- | 


ceedings, started by eight petition- 
ers, was handled through NADA. 
The U. S. district court, sitting 
at Williamsport on July 28, ruled 


| 


that an appeal from the Pennsyl- | 


vania supreme court decision de- | 


claring the 1937 law constitutional 
must be heard before the United 


States supreme court in Washing- | 


ton. 
Justice Roberts’ 


stand was) 


viewed with favor by Gogolin, who | 


pointed out that the new models 


will soon be coming along, and an | 
unfavorable attitude would have | 


paralyzed the industry | 


Aug. Truck Sales 
Top July by 22 % 
GMC Announces 


PONTIAC.—Truck sales to con- 
sumers in the United States by 
General Motors Truck and Coach 


in Penn- 





’ during the first 10 days of August | 
' were 22 percent better than the 
' first 10 days of July of this year, 

and 50 percent better than the 


first 10 days of August, 1938, ac- 
cording to J. P. Little, vice-pres- 
ident directing GMC truck sales. 


“Our bank of unfilled orders | 
_has been increasing steadily for | 
' the last six 10-day periods, 
| now stands at the highest peak | 


this year and at the highest peak 
said Little. 


..with the editor 


On Legislation 





OOKS now as if there is little 

chance of any federal trans- 
portation bill this year. That 
seemed to be the general feeling 
when the 76th Congress adjourned 
early this month without taking 
any action. 

Of course, a special session is 
always a_ possibility and, with 
events in Europe as they are, a 
special session is quite possible. 
However, such a session would be 
occupied with affairs abroad and 
truck legislation will probably wait 
until the session beginning Jan. 2, 
1940. 

* ok 
The Senate several months ago 


passed a transportation bill known | 


as S-2009, sponsored by Senators 
Wheeler and Truman, 


the legislation. 


to the Senate. 


and | 


but the | 
House failed to do anything with | 
The Lea bill, a 
House measure, was not acceptable | 








Just before adjournment Rep. | 


Lea of California wrote another 


and quite different S-2009, which | 


is generally referred to as Report 
No. 1217, Union Callendar No. 479. 
Rep. Lea hoped Senator Wheeler 
would join him in having con- 


ference committees named and put | 


to work before adjournment, but 


Senator Wheeler declined and so} 


it looks as if all consideration of 
any transportation measure by the 
joint houses would be held up un- 
til the next session. 


When the New kei rolls around, | 


however, we may expect plenty of 
discussions and lots of action. 


sylvania. He said the high court 
decision will definitely decide if 
Pennsylvania can supersede the 
Interstate Commerce Commission 
in regulating the trucking in- 
dustry. 

Petitioners applying include Ba- 
ker Driveaway Co., Inc.; Automo- 
bile Shippers, Inc., and Tracy 
Baker Forwarding Co., all of De- 
troit; F. J. Boutell Driveaway Co., 
Inc., of Flint; Automotive Convey- 
ing Co., of New Jersey; Cliffside 
Park M and G Co., Inc.; Eastern 
Automobile Forwarding Co., Inc., 
and Pontiac Auto Transport Co., 
all of Buffalo, N. Y. 


aaa 


Penalties Provided 


For Defective Tires 
HARRISBURG, Pa.—The 
Pennsylvania legislature has 
just enacted a law, which, 


signed by Gov. James, will be- 
come effective Sept. 1, provid- 
ing severe penalties for any- 
one who operates a car on the 
highways with defective tires. 


The new law provides that 
“it shall be unlawful for any 
person to operate a vehicle on 
the highways with tires show- 
ing breaker strip, cushion gum 
or fabric.” A motorist will have 
48 hours to replace the faulty 
tires with good ones. If he fails 
to do so, the law provides a fine 
of $10 and costs, or five days in 
jail. 





$6,000,000 per year in taxes paid 
under the Social Security Act can 
be made by the transit industry 
through nationwide use of the 
variable tax rate system, F. B. 
Cliffe, assistant comptroller of the 
General Electric Co., told the 58th 
annual convention of the Ameri- 
can Transit Assn. here. 

Under the variable tax rate 
system, employers who furnish 
steady employment will pay a tax 
of only about 1 percent of their 
payroll, instead of the 3 percent 
now specified. At present Wiscon- 








tem, but nine others have legis- 
lated to follow suit, including: 
Texas, Delaware, Illinois, Indiana, 
Kentucky, Nebraska, North Caro- 
lina, South Dakota and Vermont. 

“Generally speaking, employ- 
ment furnished by the transit in- 
dustry and some other utility and 
service industries is much more 
regular than the employment fur- 
nished by the mining and manu- 
facturing industries,” Cliffe said. 


Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 


CHAMPION 


INTERNATI. | 
* to:1-Ton Model: D-15 © 


ne 
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14 -ton truck is too small for 
many needs, and often a 114- 
ton truck is too large. There is a 
great need for a truck to meet the 
middleweight requirements. 
International has built a 34 to 
1-ton truck to fit the job exactly — 
the “In-Between” International 
Model D-15. But International 
engineers didn’t just build up a 
14-ton model to bridge the gap— 
that isn’t the way International 
does things. The D-15 was de- 
signed and built especially for 3/ 
to 1-ton loads. And like all Inter- 
nationals, it’s an “all-truck”’ truck 


made to do a truck’s job with 
typical International economy. 

If you have middleweight loads 
to haul, put this 4 to 1-ton Inter- 
national on your job and cut 
the needless expense of using a 
truck that’s too big, or one that’s 
too small. 

Many thousands of this 34 to1-ton 
truck are on the job today. Dealers 
and branches operating under this 
famous Triple-Diamond emblem 
will show and demonstrate the 
“in-between” D-15 at your conve- 
nience. Other International sizes, 
Half-Ton to big Six-Wheelers. 


INTERNATIONAL HARVESTER COMPANY 


(INCORPORATED) 


180 North Michigan Avenue 


Chicago, Illinois 


¥ j 
CEB ; 


Designed for saving 

time, gas, oil, and 
wear and tear—in traffic, 
in parking, in alleys. Fast 
getaway and pickup— 
fast in all speeds. Wheel- 
base 130 inches; inside 
body 102 inches long. 


“in-Between” 
international 
Model D-15 


Graceful lines in 

safety steel—a mod- 
ern cab interior—superb springing and 
shock-absorbing—low center of grav- 
ity—low over-all height with AMPLE 
load space—extra-maneuverable— 
STAMINA and ECONOMY morn- 
ing, n00n, and night. 


INTERNATIONAL TRUCKS 
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THE SAGA OF THE FIRST 
, 100 YEARS ON RUBBER 


By Chris 
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THOMAS P. HENRY, of Detroit, is the present president of the 
American Automobile Assn., having held that office since 1923. In the 
above illustration Henry is shown at the right, with Thomas H. Mac- 
Donald, commissioner of public roads, U. S. public roads administra- 
aed vy left, talking into the mike at the 1898 annual. convention 
of t ° 


Chapter XXXIV—More About the AAA 


And then, in 1922 — just 20 years after the organization was 
started — the American Automobile Assn. split asunder. It 
happened at the annual meeting in St. Louis, and while the 
question at issue concerned accrediting delegates, the real bone 
of contention was a struggle for the presidency and a ques- 
tion of the relationship of state associations and individual clubs 
within the state. At any rate, when the smoke of battle cleared 
away, George C. Diehl had been re-elected president, and the 
Ohio, Illinois and Indiana delegations, representing the state 
associations, had withdrawn with their candidate, Judge 
Walter D. Meals. 


Shortly, the disaffected group had set up a rival organ- 
ization—the National Motorist Assn., with Judge Meals 
as president. The two groups entered into a bitter strug- 
gle that kept organized motordom in a turmoil for nearly 
two years. 


In 1923, Thomas P. Henry, one of the organizers of the 
Detroit Automobile Club, was elected president of the AAA. 
A dark horse if there ever was one, for Tom was comparatively 
unknown outside of the motor capital at the time. I recall 
the meeting that elected him. It was held in the Biltmore Hotel 
in New York City when the AAA was at low ebb. It looked 
as if the so-called rebels had it on the run and other would-be 
candidates for the AAA toga had ducked to cover. It proved 
the best selection that could have been made, for Tom then 
and is today a doughty fighter. So the first thing this 
leader of what looked like a forlorn hope did was 
to try to put the broken pieces together — effect a reconcilia- 
tion and stop this being a “house divided against itself.” Within 
a year he had harmonized the warring interests, and the pipe 
of peace was smoked by both sides. 

Henry retained the presidency and it is a job he still holds 
in 1939, probably the longest tenure of office of any president 
of any association in this country. 


Judge Meals was made first vice-president, other officers of 
the NMA were given prominent positions, and a new constitu- 
tion and by-laws were drafted. The merger was formally 
ratified by the NMA on Apr. 25, and by the AAA on May 9, 
1924. 

In the meantime, President Henry had installed Ernest 
N. Smith, who had established a reputation of vigor and ag- 
gressiveness in the campaign department of the U. S. chamber 
of commerce, as general manager of the AAA, and told him 
to set to work on building the AAA into the world’s greatest 








Allan to Direct 


motoring organization. With the slogan, “One National Or- 
ganization — One National Policy —One National Service” 
—as his major theme, Smith launched an intensive and en- 
thusiastic drive to increase the power and prestige of the 
organization. By 1930, the AAA was composed of some 750 
rai clubs and its total membership was close to the 1,000,000 
mark, 

The rapid growth of the AAA was stopped only by the 
depression, which adversely affected the motor club movement 
from a membership standpoint. With the death of Mr. Smith, 
Russell E. Singer took over the reins in 1936 and today the 
AAA has recovered practically all the ground lost during the 
hard times and its membership is now on a level with the 
previous all-time high. 

At present the American Automobile Assn. is a vigorous 
force in the world of motoring and travel. In addition to cam- 
paigning for the interests of motorists generally, it provides 
a nationwide network of service and protection for its mem- 
bers. As the needs of the motoring public changed, the motor 
club movement shifted its emphasis; while still battling for 
motorists’ rights in the legislative halls just as it did in the 
earliest days, the AAA has lost much of its social character 
and has substituted a wide range of services in its place. These 
include routing service, emergency road service, bail bond 
service, and 40 or more other services designed to add to the 
comfort and convenience of motoring. 

* * 


Bulwark Against Diversion 


The AAA has led the battle against excessive taxation and 
diversion of motor tax revenue to non-highway purposes; it 
has played a leading role in the fight for good roads that 
brought the nation out of the mud and gave it the world’s 
finest highway system; it has aggressively fought unduly re- 
strictive legislation, but has actively sponsored sane regulatory 
measures — its model safety-responsibility bill, for example, 
has been adopted in whole or in part by 33 states, the Dis- 
trict of Columbia, Hawaii, and all but one of the Canadian 
provinces; it is one of the leaders in the field of highway 
safety, an outstanding accomplishment being the establishment 
of the school safety patrols which now number some 275,000 
patrolmen in 3,250 communities; it is affiliated with motor 
clubs throughout the entire world by its membership in the 
International Assn. of Recognized Automobile Clubs and the 
International Touring Alliance. 

‘It is working at the present time for nation-wide adoption of 
a new model law designed to stop the spread of unsightliness 
along the roadsides; it is seeking a solution of the week-end 
traffic problem caused by use of the highways by heavy com- 
mercial vehicles on week-ends and holidays; it is wrestling for 
a solution of the parking problem that has brought many cities 
to the point of traffic strangulation; it is seeking to make 
effective the highway planning surveys; it is seeking ways and 
means of curbing abuses by the “gyp fringe” of the 
automobile finance industry ... 

To detail all the accomplishments of the organization in the 
field of public service, the many things for which it is battling 
at the present time, and the wide variety of special services 
that it provides for members of the AAA family would require 
a fairly large volume. But I think it can be said in brief that 
the AAA down through the years has more than fulfilled the 
high hopes of its organizers for an effective and aggressive 
organization of motor car users. 

Always I have had a soft spot in my heart for the American 
Automobile Assn., for I have been identified with it off and 
on for nearly 30 years. First in the Elgin days and later, 
when I was a New Yorker as a member of the AAA Contest 
Board under Chairman Dick Kennerdell, who took me on in 
1916. I sat among the elect for eight years until I went to 
Washington in 1925 to become editor of the AAA’s American 
Motorist. Being an employee, this automatically cancelled my 
board membership. But for the last five years I have been a 
member again under Chairman Eddie Rickenbacker, since I’m 
no longer an AAA employe. 

In the Kennerdell days no one could be a member of the 
Contest Board if he was identified with the automobile in- 
dustry. Which made all of us amateurs. And it was a strong 
board Dick had— Congressman Clifford Ireland, of Illinois ; 
David Beecroft of New York; F. L. Croselmire of New 
Jersey; Dick Folwell of Pennsylvania and several others 
whose names I have forgotten. Beecroft is the oldest member 
of the board at the present time. 

Epitor’s Note: This is the thirty-fourth instalment of Chris 


Sinsabaugh’s memoirs. Subsequent instalments will appear 
in succeeding issues of Automotive News. 





and joined Bendix Products when 
it acquired Stromberg in 1931. 
Allan’s headquarters have been 
established at the Zenith Plant, 


Sales at Zenith 








RUSSELL E. SINGER is general manager of the AAA. He is shown 
at the right congratulating the winner of one of the many prizes 
offered in connection with the AAA's annual school safety patrol 
parade. 


SOUTH BEND.—Announcement 
is made by Bendix Aviation Corp., 
of the appointment of Roy C. 
Allan, present sales manager of 
Stromberg carburetor department 
of Bendix Products division, as 
sales manager of Zenith Carbu- 
retor division of Bendix Aviation 
Corp., to fill the vacancy caused 
by the resignation of B. W. West- 
cott. 

Allan has been associated with 
Stromberg for a number of years 


696 Hart Ave., Detroit. 

Announcement is also made of 
the appointment of Guy C. Fricke 
as plant manager of Zenith Car- 
buretor division, filling the va- 
cancy caused by the resignation 
of V. W. Heftler, for a number of 
years president of Zenith. 


Fuel Collections Rise 


ST. LOUIS. — Missouri was $450,147 
ahead of its 1938 schedule in gasoline 
tax collections last week. 





Ohio Dealers 
Warned on New 


Licensing Rules 


COLUMBUS, O. — Amendments 
to the Ohio automobile dealers’ and 
salesmen’s licensing law go into 
effect Sept. 6, and provide: 

1 That salesmen’s license fees are 

to be reduced from $5 to $2. The 
dealers’ fees are increased from $2 
to $5. All licenses issued shall ex- 
pire at one time instead of from 
the date of issuance. Salesmen’s 
licenses shall be suspended if a 
dealer’s license is suspended, ter- 


minated or revoked, or if a sales- | 


man leaves the service of a dealer; 
but such license may be reinstated 
upon the salesman’s entering the 
service of another dealer, if such 
salesman makes proper application 
to the Bureau of Motor Vehicles 
and the payment of a 25 cent fee. 
2 In the case of a dealer having 

more than one place of business 
in the county, he shall make ap- 
plication in such form as the 
registrar of motor vehicles shall 


prescribe for a certified copy of | 


his license for each place of busi- 
ness operated, and in the event of 
the loss, mutilation or destruction 
of a license, the licensee may 
make application for a duplicate 
copy. The fee for a certified du- 
plicate copy of a dealer’s license 
shall be $1, and for a duplicate 
copy of a _ salesman’s license 50 
cents. 

In order to make it easier for 

enforcement officers to check 
up on the salesmen in a dealer’s 
place of business, dealers must post 
in a conspicuous place a current 
list of his licensed salesmen, show- 
ing names, addresses and serial 
numbers of their licenses. 
4 To effectively cope with the 

curbstone dealer and the fellow 
attempting to sell new cars from 
his home, a provision was inserted 
providing that in the case of a new 
car dealer, such dealer must have 
space under roof for the display 
of not less than one new motor ve- 
| hicle and facilities for inspection, 
| servicing and repair of not less 
than one motor vehicle. 

Upon the insistence of certain 

finance companies, a provision 
was inserted permitting such com- 
panies to sell their repossessed 
cars, Such companies when selling 
their repossessed cars, do not have 
to secure a license. 
6 No licensed dealer shall directly 

or indirectly solicit the sale of a 
motor vehicle through a_pecuni- 
arily interested person, nor shall 
such dealer pay or cause to be 
paid, any commission or compen- 
sation in any form whatsoever to 
any person in connection with the 
sale of a motor vehicle, unless the 
person is a duly licensed salesman 
in the employ of the dealer. 

The licensing board has been 

given authority to make rules 
and regulations governing its ac- 
tion relative to suspension and 
revocation of dealers’ and sales- 
men’s licenses, which authority it 
did not have under the old law. 


MEWA to Stage 
Conclave Dee. 8-9 


CHICAGO.—Motor and Equip- 
ment Wholesalers Assn. will stage its 
annual meeting at the Stevens hotel 
here Dee. 8-9, with morning and 
afternoon sessions each day. 

Particular interest will center 
upon a report of the products analy- 
sis committee, with the first day de- 
voted to product group meetings, 
according to George H. Niekamp, 
chairman of the program committee. 

Another feature will be the Gold 
Star dinner on Dec. 8. Plans for the 
Sept. 9 meetings are being worked 
out and will be made known within 
a month, it was stated. All mem- 
bers of the committee attended the 
session here, along with B. W. 
Ruark, general manager of MEWA, 
and H. J. Dinkmeyer, who repre- 
sented the board of directors. 





Ehmling Is Feted 

WESTFIELD, N. J.—Retiring this 
month after being an automobile dealer 
here and in Cranford more than 20 
years, William A. Ehmling was given 
a testimonial dinner Aug. 15 in Moun- 
tainside Inn by a group of automobile 
dealers in this area. Rudolph E. Weir, 
toastmaster, presented Ehmling a gold 
pen and pencil set. Although retiring 
as a Hudson and Willys dealer, Ehm- 


ling will continue his position as a 
state motor vehicle license agent in 
this community. 
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4ECOND in a series of meetings 
‘between the executive com- 
ttee of the National Automobile 
alers Assn. and the officials of 
rious automobile manufacturers 
ull be held in Detroit today. The 
urrent meeting will bring  to- 
ther the representatives 
| NADA with representatives of 
ye Chrysler Corp. The first meet- 
ag of the series was held some- 
e ago when NADA executive 
smmittee met with Alfred P. 
joan jr., chairman of General Mo- 
ors in New York. A similar meet- 
yg with officials of the Ford Mo- 
r Co. and other manufacturers 
ave not been arranged as yet but 
is hoped that further progress 
, that direction will be made fol- 
wing the meeting with Chrysler. 
hese sessions which provide an 
portunity to discuss problems of 
gutual interest, were arranged 
wllowing the decision by manu- 
acturers to decline the invitation 
¢ NADA to an all-industry con- 
erence for the same _ purpose. 
broblems discussed include fac- 
ory-dealer relations, contract re- 
jsions, territory protection, price 
aaintenance and so forth. 
* * * 

FRIEND of mine dropped into 
\ the house the other night when 
was busily engaged in the lowly 
ask of what housewives call 
wiping up the kitchen floor.” I 
nean with a scrub brush and 
ucket. Floor scrubbing stimulates 
hought. You sort of get down to 
hings that way. I’m not sure a 
jose of it for Messrs. Hitler, Mus- 
glini, et al, would not solve our 
Zuropean situation. I wasn’t, how- 
wer, scrubbing for thought stimu- 
ation—I had word that the good 
yife was returning from a 10 days’ 
ibsence and being not of the 
naided gentry, it was up to me 
o make the domicile look a little 
ess like a last year’s owl’s nest. 


But my friend said: “I see in one 
wf your columns that you feel that 
the automobile market is being 
forced. How. can you say a market 
is being forced when 65 percent of 
the buyers of automobiles walk in 
i» buy?” I'll admit he had me 
there. 

When he had left and I re- 
turned to my scrubbing I think I 
got the answer. I’m a thumb- 
nail-scratcher-loser, by the way, 
and while I was digging loose 
part of what had been the dog’s 
dinner with my thumb it came 
to me that maybe my friend had 
things all in reverse. Sixty-five 
percent of the buyers don’t walk 
in to buy—they walk in to sell. 
They have come to the conclu- 
sion that it would be economi- 
cally sound for them to make rid 
of their present car as quickly as 
possible if they can find a dealer 
who will give them a new car 
and more than their old car is 
worth to boot. Usually they do. 
This is a queer part of the auto- 
mobile business and symptom 
peculiar to itself alone. It is 
true that the ultimate buyers of 
tars walk in in large numbers— 
but they have come to see how 
much they can get for their old 
cars. Mebbe dealers should pay less 
attention to developing their sales 
ability and a little more time to 
developing a broader streak of 
sales resistance. 

* * * 

HAVE a second letter this week 

from the writer of one of the 
letters which was published in last 
week’s Dealers Tell Me. I do not 
disagree with the writer’s funda- 
mental concepts of what dealers 
need today. I still lean toward that 
idea, however, that packing or any 
other device through which deal- 
ers increase the mark-up margin 
between what they pay for a car 
and what they receive for it is 
very likely to be frowned upon 
publicly, if the practice becomes 
even more general than at present. 
This is particularly true so long 
@s we have a government which 
frowns upon any evidence subter- 
fuge on the part of anyone, with 
the exception, perhaps, of the Na- 
tional Labor Relations Board. Nat- 
urally, factories do not fix the 
Price of new cars. They merely sell 
them to a dealer at one price and 
Suggest the price at which he 
Should sell it to the public. The 
difference is known as a discount, 
but it is not cash in the dealer’s 
hand until he has sold the car at 
the price suggested. 






By 
C. Callahan 


Now the dealer who packs the 
most, can over-allow the most and 
the unsuspecting competitor finds 
himself at a serious disadvantage. 
To offset this he over-allows and 
attempts to recoup his over-allow- 
ance through the resale of the used 
car or increased service depart- 
ment profits. When this plan fails, 
he, too, turns to packing and then 
the advantage for either dealer in 
packing is nullified by the action 
of the other dealer. However, my 
correspondent tells me this: 


“IT read with a great deal of 
interest your comments in Auto- 
motive News on Monday, 
Aug. 21, on the two letters re- 
ceived, one from myself and one 
from some dealer apparently in 
the New England area. In my 
opinion, this dealer does not 
take any definite stand. In other 
words, he is practically talking 
about finance packs, and in his 
final statement he says that he 
supposes that in the future there 
will be no packing by finance 
compunies. 

“In my comments, I stated that 
additional discount was neces- 
sary in order to survive, and if 
the manufacturers did not see 
fit to increase this discount, it 
becomes necessary for the deal- 
ers to take the situation in hand 
and automatically increase their 
discount to such a point where 
they are capable of making a liv- 
ing out of the business. 


“When the manufacturer places 
the discount on a basis so that 
we can obtain the return to 
which we are entitled, I believe 
that they will have 100 percent 
co-operation from all dealers, but 
as long as the present discount 
basis remains as antique as the 
automobile of 1924 would be to- 
day, we will, of necessity, have to 
protect ourselves by increasing 
our own discount, and that is 
what it is, whether you call it 
a pack or whatever you wish to 
call it. 


“In actuality, this is a case of 
the survival of the fittest, and it 
is only through additional dis- 
count that we are going to be 
able to survive in the retail busi- 
ness.” 





* 


T IS always a pleasure for me to 

go to South Bend, or anywhere 
else for that matter, to hear Paul 
Hoffman, president of Studebaker, 
speak. Hoffman possesses an in- 
nate honesty and straightforward- 
ness that is refreshing because too 
few among us have it. He is a real- 
ist but not a pedant. I went there 
last week with other gentlemen of 
the press in connection with show- 
ing us his 1940 models. Hoffman, 
in his talk, brought out some in- 
teresting points which have some 
bearing on the letter printed above. 
Many dealers: have the idea that 
factories make enormous profits 
from each car they build. They 
feel for that reason that they as 
representatives of the makers 
should share in those profits more 
equitably. I do not quarrel with | 
the argument that profits in re- 
tailing automobiles are low and 
that costs are steadily mounting. 
I do think I am not being unfair 
in bringing out the other side of 
the picture as it may help to a 
little fairer thinking on both sides. 

Hoffman provided a novel stunt | 
at the preview by standing a 1929 


~ * 


Studebaker beside a 1940 model and 
comparing the differences in en- 
gineering and construction then 
and now. 

After comparing the many de- 
signs and mechanical advances 
that have been made in the past 
10 depression years, Hoffman also 
pointed to the sharp decline in 
car prices over that period. He 
recited figures to show that both 
the public and the workers were 
better off at this time than they 
were in 1929 but pointed out that 
the 10 depression years had cut 
deeply int othe profits of manu- 


facturers. He said: 
“If the 1940 Commander had 


been available in 1929, how much 
additional money would you have 
been willing to pay over our 1929 
model? That question is hardly 
fair because, of course, you 
wouldn’t have bought the 1929 
model at any price; but just on a 
basis of value alone, we are be- 
ing conservative, I think, in say- 
ing that the 1940 model could 
easily sell at a $300 higher price. 


* * * 


“The facts are, of course, the 
1929 model Commander four-door 
sedan sold at $1,480. The 1940 
model will sell for approximately 
$515 less. The Commander is used 
only as an illustration. Other 
manufacturers still in business 
can show a similar reduction in 
price. 

“When you add together motor 
car improvements and the price 
reductions in the past 10 years, 
the total represents a real break 
for the motor car purchaser. 


“How have the factory em- 
ployes fared during the 10 years 
of the depression? In 1929 the 
average hourly rate of factory 
workers in our plants was 70 
cents. Today it is 98% cents, an 
increase of 41 percent. In the 
first six months of 1929—the big- 
gest production year the industry 
has ever known—our Studebaker 
employes worked an average of 
1,226 hours; in the first six 
months of 1939 an average of 1,- 
009 hours. Translated into earn- 
ings, this means an average of 
$858 per employe for the 1929 
period and $994 per employe for 
the 1939 period, and living costs 
are substantially lower today. 

“In 1929 Studebaker’s gross 
profit per car was upwards of 
$300. Today it is approximately 
$100. Speaking for the industry 
generally, I think it is fair to say 
that gross profits per car are 
down substantially. The biggest 
year the industry has had since 
1929 was in 1937. According to 
the Federal Trade Commission, 
net profits per car realized by 
various manufacturers were as 
follows: 

“Chrysler car net profit on 
sales per vehicle fell from $125 
to $22; Cadillac from $175 to $25; 
Chevrolet passenger car from $59 
to $29, and Ford went from a 
profit of $29 a car in 1929 to a 
loss of $5 per car in 1937. 

“Among the independents, the 
decline was even more marked. 
Studebaker’s net profit per car 
fell from $83.32 in 1929 to $8.48 
in 1937; Hudson’s from $35.74 to 
$3.15; Packard’s from $419.27 in 
1929 to $23.83 in 1937; and Nash, 
which earned $160.67 per car in 
1929, lost $8.36 on every delivery 
in 1937. 

“Taking all figures into con- 
sideration, the overall average 
net profit per car in the great 
year of 1937 was less than $30.” 





NASH ACCESSORIES for 19140. Photo shows the new Nash ‘‘Weather Eye” 


conditioned air system for winter driving. 


weather watcher, which automatically 
side weather. 


In the circle is the ‘‘Eye,’’ the 
adjusts inside temperature with out- 


Sparks » 








Chris 
Sinsabaugh 








(Continued from Page 1) 


simple that one could understand 
how automobile engineers like him 
arrived at solutions of their 
technical problems. 

Then the windup of K. T. Keller, 
who told us what he had told his 
directors—“that from the public’s 
point of view I have never seen 
such changes as have been made 
in the Chrysler products that were 
more thoroughly sound or more 
far reaching in their benefits to 
the car owner. These are not new 
models—they are altogether dif- 
ferent automobiles. We have not 
made changes for the sake of 
change. We have fundamentally 
improved our cars as a modern 
means of individual transporta- 
tion. 

Continuing he said: “We have in- 
vested upwards of $12,000,000 in 
new tools, dies, jigs and fixtures 
for the 1940 lines, which does not 
include engineering expense, etc.” 

* * * 

ONCE UPON A TIME—last win- 
ter when I took in the Yosemite- 
Gilmore economy run—Nash paid 
me a dollar to have my picture 
taken alongside of the _ class- 
winning Nash with Barney Old- 
field. Oldfield got a buck, too. I 
gave mine to the doorman at the 
hotel, but Barney, being a profes- 
sional model, hung on to his. 

I went to the Buick preview 
last Wednesday and Red Curtice 
slipped me—and 340 other gentle- 
ment of the press, a silver dollar 
just to look at his new stuff, listen 
to Charley Chayne talk on engi- 
neering of the new models and en- 
joy the banquet in the evening. 
Just think, I got paid for all this, 
whereas I think I should have paid 
Red instead. 


That silver dollar was. en- 
circled by a metal ring on which 
was inscribed: “You can put your 
bottom dollar on 1940—‘Red’ Cur- 
tice” on one side, and “When 
better automobiles are built, Buick 
will build them” on the other. 


* * #* 


BUICK’S preview brought out 
340 of the scribes and pharisees, 
including 22 publishers. In the 
IMA building, where we looked at 
the new cars and listened to the 
Chayne word picture about them, 
we also heard Bill Huffstader ana- 
lyze his 1940 market which has an 
objective of 240,000 units domes- 
tically, an increase of 20 percent 
over ’39. Bill’s dealer organization 
had a good half this year, with its 
six months profit being 128 per- 
cent better than the same time 
last year. 


Harlow Curtice, the man I 
called Red in the preceding para- 
graphs, said he expects to produce 
1,000,000 Buicks by the first of the 
year, biggest fall output in Buick 
history. His auditors are going to 
have to spend approximately $200,- 
000,000 in the way of Buick dis- 
bursements on the 1940 model year. 


FROM THE TOP of his sales 
manager’s ladder, which he has 
climbed rung by rung over the 
years, Don Bathrick looked down 
on the scribes and pharisees at the 
Oakland Hills Country Club and 
talked of the four new lines that 
will comprise Pontiac’s 1940 pro- 
gram. It was the first Pontiac pre- 
view in which he had participated 
as g.s.m. One of the class of ’40 is 
a new volume leader, a_ blessed 
event that is expected to tap a 
market new to Pontiac. And Don 
scanned the speakers’ table and 
noted that among his listeners 
were William S. Knudsen, president 


Nash 


(Continued from Page 1) 
comfort by the improved visibility 
and is said to almost completely 


eliminate distorted vision for the 
driver. 


Climaxing the convention on 
Tuesday will be a mammoth drive- 
away of over 2,600 new 1940 model 
Nash cars from the company’s Ken- 
osha plant, 60 miles north of Chi- 
cago. This, Blees said, will be by far 
the largest drive-away of new 
models in the history of Nash’s 24 
years of successful manufacture of 
automobiles. 








of GM, his first appearance on the 
1940 preview circuit; O. E. Hunt, 
GM’s vice-president of engineer- 
ing; Harley Earle, GM’s stylist and 
four of the Fisher brothers—Larry, 
W. A, A. J. and Ed— bringing 
about the wisecrack that there was 
a Fisher for each of the four new 
lines. 

Harry Klingler, always’ con- 
servatively optimistic, allowed, in 
his speech that the plusage he will 
have with the two new ones, 
should mean the sale of at least 
175,000 units for the °’40 model 
year, an increase of 20 percent over 
’°39 and 75 over "88. ‘ 


BEFORE the pressmen could 
scatter to the four winds, Chevro- 
let came to bat Friday afternoon 
with a hurriedly arranged “recep- 
tion” in the late afternoon. While 
none of the new models was ready 
for a peep and a peek, Bill Holler 
was there to talk about 1940 and 
the plans he has made to keep at 
the top of the top ten in the com- 
ing campaign. | 

* 

JOSEPH WASHINGTON FRA- 
ZER was in Detroit on Tuesday, 
showing his 1940 Willys-Overlands 
to dealers in this vicinity. The 
affair was held in the naval ar- 
mory and drew a crowd of dealers. 
But Joseph Washington Frazer 
felt mighty good when, in the 
later hours of the show, there 
knocked at his door to pay their 
regards and wish him the best of 
luck were Byron Foy, president of 
De Soto; Dave Wallace, president 
of Chrysler Sales and Fred Zeder, 
the corporation’s engineering 
genius. The reason: Joseph Wash- 
ington Frazer formerly was the 
Chrysler unit’s sales chief and his 
old friends just dropped in to say 
howdy. 


GM’S Overseas 
Sales in July 
Top °38 Total 


NEW YORK.—Sales of General 
Motors cars and trucks to deal- 
ers in the overseas markets dur- 
ing July totalled 28,663 units, rep- 
resenting a slight increase over 
sales in July last year. 

In the first seven months of 
1939, sales of 223,171 units repre- 
sented an increase of 1.4 percent 
over sales in the first seven 
months of 1938. 


ADVERTISEMENT 


True Story Second Among 


Ten Major Monthlies In 
Number Of Men Readers 





General B 





Source; Starch, 1939 


True Story’s basically different 
editorial appeal brings a bonus of 
man readership to automotive ad- 
vertisers. Remember: It takes all 
kinds of folks to make a new car 
market ... and it takes all kinds of 
magazines to reach them! To see 
how you can get a copy of this 
scientific analysis of new car buy- 
ers’ reading habits, read “The 
Inquiring Reporter” column on 
Page 10. 








Studebaker is in the market for 


29 GOOD MEN 





immediately! 


Tremendous increase in business makes it 
necessary for us to employ 25 additional 
wholesale salesmen! 


HIS advertisement brings you face to face 
with a remarkable opportunity to im- 
prove both your income and your outlook. 
If you have had at least five years’ expe- 
rience selling for an automobile manufacturer, 
you possess the first qualification for one of 
the 25 additional positions on our field staff 
that are open. But obviously, five years’ ex- 
perience alone isn’t all we require. 


You Must Be a Proved Producer 


You must have successful experience to your 
credit in order to be eligible for one of these 
Studebaker assignments. You must have a 
good record both in dealer development and 


in increasing your automobile’s percentage . 


of business in your territory. 

In addition, naturally, you must be a man 
of solid character, sound judgment, unflag- 
ging energy and resourceful initiative. Your 
most productive years should be ahead rather 
than behind you. 

Particularly, you must be able to go into 
territory where Studebaker is not now repre- 
sented and sign up new outlets for Studebaker 
Champions, Commanders and Presidents as 
well as Studebaker commercial cars and 
trucks. 


Work Under Ideal Conditions 


Studebaker, as you know, has been going 
great guns. Its percentage of increase in 1939 


STUDEBAKER—IN 6TH POSITION IN APRIL. MAY. JUNE ANDO JULY. 1939 


Get on a winning team..Go places with Studebaker! 


Studebaker leads all other cars in 1939 percentage of sales gains. The industry as a 
whole advanced 44.7% to date over last year while Studebaker has advanced 103.9%. 





to date is the largest in the automobile in- 
dustry. With the new Studebaker Champion 
growing stronger, week by week, as a factor 
in the lowest price field, your work as a 
Studebaker factory wholesale representative 
is bound to be consistently productive, if you 
are the right man in other respects. 

You'll find Studebaker America’s friendliest 
factory to work for, just as distributors and 
dealers have found Studebaker America’s 


friendliest factory to do business with. 

So if you are interested, communicate with 
us promptly—by mail only—not in person. 
Give full details of your experience and back- 
ground in your own handwriting and enclose 
a small, recent snapshot of yourself. 

Your inquiry will be held confidential until 
you instruct us otherwise. Address C. S. 
Fletcher, Sales Manager, The Studebaker 
Corporation, South Bend, Indiana. 
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